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Good Shape—Boston and Baltimore 
to Have Further Attention. 
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matters slated for consideration. 
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report on Pittsburg was not offered. 
The New York report was accepted 
save that it will be amended in certain 
particulars, and the matter was 


the required charges. 
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' Otherwise the plan of compensation re 


» mains 


E will 
pis placed with companies members of 


as previously announced. 
nsurance between agency offices 
be permitted, where the business 


Rei 


' the New York Fire Insurance Exchange, 
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The Philadelphia report, which is now 
the Philadelphia Board of Fire 


brokerage on dwelling and small stores 
at 25 per cent., with 10 overriding to 
agents, but increases the area of the 
brokerage therein from 15 
to 10. 

The 


per cent. 
Buffalo report was adopted with 


accepted by the local board of that city. 
In effect the agreement provides: 
Thirty per cent. on buildings and 


at two annual rates: namely, 
‘Apartment houses, charitable institu- 
boarding houses, churches, club 
mouses, dwellings, educational institu- 
‘tions, hospitals, private barns, private 


builder’s risks and stored used 
ang all outside of the congested value 
Bistrict, and on the following risks in- 
mide the congested district: Apartment 
houses, churches, schools, public build- 
Twenty per cent. on all other busi- 
Tess. 
Five per cent. contingent. 


Commissions to brokers to be twenty 
These commissions to apply also to 
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Beseatiad 1853 


THE HOME 


Insurance # Company 
New York 


Elbridge G. Snow, President 
MAIN OFFICE, 56 CEDAR STREET 


CASH CAPITAL, $3,000,000 

$30,178,913 
16,349,360 
1,500,000 
12,329,613 


Liabilities (including capital) 
Reserve as a Conflagration surplus. . a Ea ee 
| Net Surplus over all liabilities and reserves.... 


SURPLUS AS REGARDS POLICYHOL DERS, $16,829,613. 
Insures against loss ot real and personal property, rental income, 
use and occupancy, earned profits and 
commissions by 


Fire, Lightning, Wind-storm, Automobile and 
Inland Transportation Risks 





Entered United States 
1866 


North British 


and Mercantile 


Insurance Co. | 


Established 1809 





Since 1866, when the North British & Mercantile entered the United 


States, 1,833 Fire Insurance Companies have failed or retired 











ASSETS $23,839,859.97 LIABILITIES $21,670,831.92 


ASSETS IN EXCESS OF ALL LIABILITIES 
TO POLICY HOLDERS 


$2,169,028.05 
SURPLUS INCREASED IN NINETEEN HUNDRED AND TEN 
TWENTY-THREE PER CENT. 


$213,000.00 


IF YOU ARE NOT A GENERAL AGENT, WHY NOT BE ONE? 


Communicate Direct with the Home Office of the 


Pittsburgh Life and Trust Company 
PITTSBURGH 


W. C. BALDWIN, PRESIDENT 
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MAKES REPLY 10 CHARGES 


POLICYHOLDERS. 





BY TONTINE 





Letter of Former President of North- 
western Mutual Coverea Points 
At Issue. 





The Northwestern Mutual Life has 
issued a statement in answer to the 
complaint in the suit entered against 
the Company in Cleveland by tontine, 
or deferred dividend policyholders, 
which is given herewith: 

“One of the three plaintiffs in the 
suit holding a $3,000 policy surrender- 
ed it to the Company on May 15, 1908, 
at the expiration of the semi-tontine 
period, accepting the amount in settle- 
ment as shown by the Company’s 
books; one holds a $3,000 semi-tontine 
policy which completed its tontine peri- 
od in October last, the amount of sur- 
plus apportioned to which policy, al- 
though tendered to him, he has not 
been willing to accept; the third holds 
a policy on the annual dividend plan 
and not on the semi-tontine plan. 

“With reference to the allegation 
concerning the payments of commis- 
sions, it is stated that at no time has 
any commission or compensation been 
given to agents for any services they 
may have rendered in forwarding the 
proxies of policyholders to be used at 
annual meetings for the election of 
trustees. Since the act of the Legisla- 
ture of Wisconsin in 1907, by which 
the method of electing trustees was 
changed, no proxies have been obtain- 
ed or used in their election. 

“With respect to loans made to hold- 
ers of semi-tontine policies, it was 
deemed to their interest, and it was at 
their request, the company not being 
at the time authorized to make loans 
on semi-tontine accumulations, that 
private loans should be furnished un- 
der the supervision of the Company 
rather than by a class of brokers en- 
saged in the loaning business. Not one 
cent of advantage or profit ever was 
made by any officer, trustee or em- 
pleye of the Company on account of 
such loans except such as may have 
come from the current rate of interest 
upon the money loaned, while no ex- 
pense was paid or incurred by the Com- 
pany except the mere stationery and 
postage for correspondence. 

“As to discrimination in dividends, 
any charge of intentionally preferring 
annual dividend policies at the expense 
of semi-tontine policies is without foun- 
dation. Semi-tontine policies received 
all in the way of surplus or dividends 


that similar annual dividend policies 
received. The semi-tontine contract 
provided for gains from lapses and 


deaths within the class, but was silent 
upon the subject of interest upon accu- 
mulations. That being the case, it be- 
came the duty of the executive commit- 
tee of the Company to decide whether 
any rate and, if any, what rate of inter- 
est should be allowed, and it performed 
that duty, fixing the rate from year to 
year according to its judgment and the 
prevailing conditions of business. 

“All the essential allegations in the 
complaint were denied or fully explain- 


ed in a communication to the policy- 
holders of the Company sent out under 
date of December 11, 1906, by Judge 
Palmer, then president of the Com- 


pany.” 


WARNING TO POLICYHOLDERS. 





Commissioner Wright of Georgia Calls 
Attention to Work of “Abstractors 
and Auditors.” 





With a desire to prevent the citizens 
of Georgia being duped by so-called 


“abstractors and auditors” now engaged 
in a campaign of policy twisting in 
that State, Commissioner Wright has 
issued a warning in the shape of a cir- 
cular letter which is as follows: 

“IT am informed that the representa- 
tives of a company of another State, 
called abstractors or auditors of life 
insurance contracts, have entered Geor- 
gia for business. In some of the States 
this business is prohibited by law, and 
in others is considered so reprehensive 
by Insurance Commissioners that they 
have warned the public against it. 

“Under the laws of all the States level 
premium life insurance companies are re- 
quired to set aside a certain part of each 
premium as a reserve on the policy. 
These reserves increase year by year, 
and are in the nature of a trust fund, 
rendering the policy more valuable. If | 
this were not the case the annual pre-| 
miums would necessarily have to be in- | 
creased year by year in order to meet | 
the increased liability by virtue of in- | 
creased age of the policyholder. The | 
methods employed by these people are | 
very seductive and misleading, and may 
involve great loss to the policyholder | 
who is induced to change the form of | 
his policy or to switch it to some other | 
company. I might add that the people | 
conducting this business require a pol- | 
icyholder to pay them a liberal fee for | 
the so-called services rendered, which 
is payable whether they avail themselves | 
of the information or not. They are| 
therefore not engaged in a philan-| 
thropic work, but are here for what 
is in it to them without regard to the | 
interest of the policyholder, which fact | 
should require the closest scrutiny of | 
their methods. | 

“In view of the fact that I am not| 
given authority to prohibit this business | 
in Georgia, in order to protect the pub- | 
lic I feel constrained to warn all policy- 
holders in the class of companies re- 
ferred to, that it is essential that they 
investigate very thoroughly the so-call- 
ed analyses of their policies before they 
entertain for a moment the proposition 
to either change their policies or sur- 
render them to take insurance in some | 
other company with premiums payable 
based unon the advanced age of the 
policyholder, the agents of which it is 
possible might be in league with these 
people. and thus vractice a fraud upon 
the policyholders.” 








Southland Life News. 





The annual meeting of the stock- 
holders of the Southland Life, of Dallas, 
Tex., was heid in that city recently. 
The new board of directors held their 
meeting on the same date and elected | 
officers as follows: Jas. A. Stephenson, 
president; J. R. Bailey was elected vice- 
president; Loyd B. Smith, formerly as- | 
sistant secretary, was elected secre- 
tary, W. A. Callaway, the former sec- 
retary having resigned to engage into 
the agency department of the Company. 

D. D. Crockett, who has spent more 
than twenty years in the life insurance 
business in Texas, was elected treas- 
urer. 

Up to the date of the annual election, 
the Company had received in completed 
applications for the present year 739 in 
number, amounting to $1,848,500. Both 
stockholders and directors were pleased 
at the showing made by the Company. 

Chas. K. Oldham, of Ft. Worth, Tex., 
who has been engaged in the real estate 
business of that place for several years, 
has signed a contract to represent the 
Company. 

Wiley B. Anderson, who assisted in 
the organization of the Southland, and 
has for the past year been engaged in 
other duties, has again begun an active 
campaign in the interest of the Com- 
pany, 








+3 


A COOD OPENING 


An old, well established, progressive life insurance company, with unexcelled 
dividend record has good opening at PHILADELPHIA, covering Eastern Penn- - 





sylvania. Address, stating qu 





PHILADELPHIA, care of The Eastern Underwriter 


105 William St., New York City 








OPEN TERRITORY 


From time to time this Company has exceptionally fine 
openings in the best cities and States in the Union for large 
and small territories. It invites inquiries from men of 
ability and character. It pays to have an agency with the 
Great Annual Dividend Company. 


THE UNION CENTRAL LIFE 


OF CINCINNATI 
ADDRESS: 
ALLAN WATERS, Sup’t of Agents 





J. R. CLARK, President 








THE STATE LIFE 


Insurance Company 
INDIANAPOLIS 


Not The Oldest--Not The Largest--Just The Best 








In January, 1911, the Agents of This Company Wrote 


90 PER CENT MORE NEW BUSINESS 


Than in January, 1910 


OUR COMPLETE PROTECTION POLICY DID IT 


Protects Against Natural Death; Double Protection in Case of Accidental Death :Com- 
plete Protection Against Total Disability and Consequent Failure to Pay Premiums 
For Agency Contracts Address 


CHAS. F. COFFIN, 2d Vice-President 


1231 State Life Building 




















The Northwestern || Lest iicrte ts the" Ser weal 
IMPORT past five years. — 





r CTS rel: 
Mutual Life Insurance Co, |} business sre shown by the following per- 
: Mortality { 
of Milwaukee 196 1176 59 472 
GEO. C. MARKHAM, President 1907 11.81 58 4.76 
A. 8. HATHAWAY, Secretary 1908 10.76 59 4.84 
New Business Paid-For pe oped a. 





1906 - r z $93,563,452 It is capable of easy demonstration that 
The Ni 
1907 - - ~~ 102,288,684 insur ia she — a4 oA “a 
e Northwestern’s new olic 
1908 - - - 109,685,428 contract with its Dividend Options, Paid-up 
1909 - - - 113,716,188 and Endowment Options, Options of Settle- 
1910 - - + 119,229,233 ment and the Premium Loan features. 


Issues Partnership and Corporation In- 
5 For “farther information or an 
address Agency, 
H. F. NORRIS, 


Each year larger than any in the 
previous history of the Company, 


























—< sions — Superintendent of Agencies. 
OLDEST STRONGEST 
IN AMERICA IN THE WORLD 


THE MUTUAL LIFE 


Insurance Company of New York 





Mutual Life Agents Make Most Money 
Because Mutual Life Policies Sell Most Freely 





For terms to producing agents, address 


GEORGE T. DEXTER 
2nd Vice President 


34 Nassau Street New York, N. Y. 
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A HIGHLY IMPORTANT DEAL. 





(Continuéd from page 1.) 
the Company’s assets to an amount of 
about $45,000 per year. 

in other words, by this arrangement 
the income of the Pittsburgh Life & 
Trust for the next twenty years will 
be increased approximately $1,400,000 
in addition to natural _ increases. 
No wonder Mr. Baldwin says that he 
considers the transaction the most im- 
portant in his life insurance experi- 
ence. Through it he accomplishes 
what in itself is of sufficient import- 
ance to make a company successful, or 
te put it in another form, he removes 
a condition which would ruin any insti- 
tution of ordinary size. 

Assurance Doubly Sure. 

The policyholders of the Pittsburgh 
Life & Trust—original and reinsured— 
were well provided for before the 
transaction was consummated, but have 
additional security now. The Company 
has assets or $24,000,000; liabilities, 
$21,670,832; assets in excess of all lia- 
bilities to policyholders, $2,169,028. 
During the year 1910 a net gain of 23 
per cent., or $213,000, was made in the 
surplus account. 

The paid business of the Company 
for 1910 was over $11,000,000, and the 
net gain in insurance in force was ap- 
proximately $4,000,000—a noteworthy 
achievement, The paid business for the 
first fhree months of 1911 will be about 
$4,000,000, which is at the rate of $16. 
000,000 per annum. With largely in 
creased income and a growing insur- 
ance account, coupled with economy 
in management, the P. L. & T. must 
be classed as one of the progressive, 
healthy, growing life insurance compa- 
nies of the country. 

What of the Man? 

While discussing features in connec- 
tion with this highly important deal, 
and the institution to be _ benefited 
thereby, it will be interesting to note 
somewhat of the man who more than 
any one has been responsible for it. 

Somewhere, somehow, W. C. Baldwin 
has acquired a philosophy that will 
stand application to modern business 
transactions and survive; not only sur- 
vive but win out. His point of view would 
astonish many life insurance men and 
would probably make some officers of 
competing companies double up with 
glee. At the time he was organizing 
the Pittsburgh Life and Trust, Mr. 
Baldwin was general agent in Western 
Pennsylvania for the Canada Life As- 
surance Company. In telling you of 
those early efforts, he will turn and say 
earnestly, “The organization of the new 
company was undertaken with the full 
consent and approval of the Canada 
Life.” Fine distinctions in obligations, 
especially when not in lawyer-proof 
sontracts, are not among the chiefest 
virtues of promoters; but the man be- 
hind this company is more concerned 
that you understand his loyalty to his 
employers a dozen years ago, than that 
you carry away now a large impression 
of himself or his organization. It would 
have been a simple matter for him to 
have quietly promoted his company and 
suddenly launched it. Instead, he took 
the Canadians into his confidence. He 
wouldn’t do his own work on his boss’ 
time, 

His Early Business Experience. 

Before you have talked long with 
W. C. Baldwin, you will be wondering 
where he acquired this ethical focus on 
business. Certainly not in the highly 
competitive work of life insurance. For 
ten years previous to the organization 
of his company, he was representing 
the New York Life in the same terri- 
tory of Western Pennsylvania. But 
Baldwin was in the making long before 
that. To understand the impulses be- 
hind the Pittsburgh Life and Trust you 
will have to go back to a time a few 
years after the close of the Civil War, 
in the little town of Washington, Pa. 

Washington was the metropolis for 
a considerable section surrounding it. 
Its population shall remain unrevealed; 
but it does not matter; there was 


neither congestion nor bustling activ- 
The mecca for the 


ity in Washington. 








WILLIAM C. BALDWIN, 
Founder and President of the Pittsburgh Life & Trust Company. 


exchange of news and the forum for 
the settlement of questions of the day, 
was the general store kept by—but that 
doesn’t matter either; much as we 
would like to have known the man who 
kept that store, he is now forgotten 
and nameless. But the store possessed 
a little tow-headed chore boy who was 
to become a figure in his State and a 
notable personality in life insurance. 

The typical country general store has 
passed out. There are country stores; 
lots of them. But they are only the 
form after the spirit has flown. The 
country store life is gone. Fifty years 
ago the country town was isolated and 
the inhabitants of isolated communi- 
ties, being thrown upon themselves for 
both enlightenment and diversion, de- 
veloped intense individualities. Pic- 
turesque rural characters are not per- 
petuated by example and association, 
but the reverse, by isolation. Metro- 
politans all live the same lives; they 
have the same amusements and diver- 
sions and become relatively alike. The 
newspaper and _ periodical industry, 
have drawn the country into one great 
community, all of which has the same 
interests and thinks the same thoughts. 

A formula for success based upon the 
biographies of great Americans, would 
include an apprenticeship in a country 
store. There is nothing mysterious 
about this. Contact with the strongly 
contrasting individualities in the coun- 
try store gave a well balanced view of 
humanity. The storekeeper learned to 
ignore the extremes; he recognized 
that he was serving, not individuals, 
but a community of which they were 
merely parts and that the average was 
not so bad. He acquired a philosophy 
of life and an intimate acquaintance 
with the human species. 


From Clerk to Proprietor. 

So it was with this boy in the Wash- 
ingston store. Instead of spending his 
time pilfering the prune barrel or 
catching lazy, fat flies on the wire 








cheese cage, he stood behind the coun 
ter and cultivated the commercial focus 
on the purchasing populace. He learn- 
ed to know the names of things and 
where they were kept by. being on 
hand to fetch and carry for the boss 
while he admired the customer’s latest 
red-faced baby; or jollied the whiskers 
and boots perched around the cracker 
barrel. When a _ poke-bonneted girl 
came in with a dented oil can, he al- 
ways filled it because his eyes were 
sharper than the old man’s in the dark 
corner by the kerosene barrel; and, com- 
ing out he’d gallantly plug on a potato 
for a stopper. So his life insurance 
education continued. He became clerk, 
partner, then sole proprietor, and while 
still in his twenties, he was a man of 
standing in his community, with a 
prosperous business and a reputation 
for giving sixteen ounces to the pound. 

Time, greater experience and larger 
responsibilities have not shaken Bald- 
win’s early philosophy, and that reputa- 
tion acquired in his youth still stands. 
When he wanted to start the Pittsburgh 
Life and Trust Company he went to 
his policyholders, the men to whom he 
had sold insurance; and he got what 
he asked for. Some of his former cus- 
tomers are now on his board of direct- 
ors which is pretty good evidence that 
there was neither short weight nor 
short change tactics in his transac- 
tions. And they liked his goods so well 
that they kept running accounts with 
him, and his business grew along with 
some of the big fortunes of Pittsburgh. 
To-day, a list of the men associated 
with Baldwin reads like an income 
tax register. 

Has Agents Point of View. 

There is one little circumstance 
which, more than anything else, serves 
to demonstrate the universal human 
touch of Baldwin. That is the way in 
which men of the most diverse Iinter- 
ests and contrasting personalities unite 
over him and testify to his genius, We 


all tend to reflect ourselves in the peo- 
ple we meet. We look for those things 
in others which we are ourselves and 
gauge them accordingly. Baldwin’s di- 
rectors, accustomed to look upon the 
Pittsburgh Life and Trust as a machine 
for increasing the size of the figures in 
the annual report, congratulate them- 
sef¥Ves on having a man as president 
who is above everything else an ex- 
ecutive. The producing end of the 
business, the agency department, is 
ready to admit that, whatever else 
Baldwin may be, he certainly knows 
the outside phase of the game; he’s 
got the agent’s point of view. The very 
technical, actuarial, part of life insur- 
ance is something that few heads of 
companies attempt to follow; they em- 
ploy an actuary for such work and let 
it go at that. But Baldwin is in con 
stant consultation with his actuary 
and questions in this department hang 
upon his decision. 


Modest in His Success. 

Baldwin is all things to all men, yet 
he would be the first to disclaim a spe- 
cial faculty for any branch of his work. 
You try to find the one conspicuous 
characteristic that will classify him 
and you give it up; he refuses to be 
tagged. He sits there, smiling gently 
across at you and talking steadily and 
easily on life insurance. He is an 
equilibrator against extremes; a shock 
absorber. He never has to ask himself 
what to do next. To him a dilemma 
is inconceivable, so clear and practi 
cable is his philosophy. 

He does not show you a warm exte 
rior; at least, not the effusively warm 
Nor is he cold in contact. He is prac 
tical, earnest, sympathetic, above all 
things steady; knows his course and 
follows it, but without unnecessarily 
churning the surface and never leaving 


a big wake. He is firm without being 
decided or dogmatic He is tolerant 
and will listen to you: but he talks 
easily, using simple, direct expressions 











THE WASHINGTON BUILDING, 


that permit of no double meanings. 
There is nothing impenetrable or un- 
fathomable about Paldwin. You leave 
him with the feeling that you under- 
stand the man. It’s the human touch; 
it’s what makes Baldwin an exponent 
of the best there is in life insurance 





Heads Fraternal Committee. 





T. M. Henry, insurance commission 
er for Mississippi, has been appointed 
chairman of the Fraternal Committee 
of the American Life Convention, suc- 
ceeding R. EB. Folk. 
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FIXING THE PREMIUM 


ARE OVERCHARGES NECESSARY? 








Uncertainties of Early Years Eliminated 
Through Scientific Development of 
the Business. ” 


There is a widely prevalent belief 
that great progress has been made in 
recent years in determining the prob- 
able future cost of life insurance. This 
belief rests upon the theory that the 
experience of the last fifty years has 
given us very accurate ideas as to the 
probable future death rate in any par- 
ticular class of lives. Indeed, the state- 
ment is often made that in the early 
days of life insurance, “when mortality 
tables were crude,” and but little was 
known of the laws relating to life and 
death, it was wise and conservative to 
include in any estimate of future cost 
considerable of an overcharge because of 
the uncertainty of the death rate; but 
that now “nothing is so certain as the 
future rate of mortality in a large num- 
ber of lives,” and that “there no longer 
exists excuse for any overcharge in the 
life insurance premium.” In other words, 
it is claimed that we now have such 
aceurate knowledge regarding mortal- 
ity that the prem’um can be fixed at 
substantially what the future cost is 
bound to be. 

Future Mortality Uncertain as Ever. 

This theory is erroneous. Without 
doubt the recent extensive investiga- 
tions in mortality at various ages, in 
relation to locality, occupation, ete.. 
have given us a vast fund of valuable 
information; but the lesson to be learned 
from these investigations is one of 
greater caution rather than that of 
greater confidence in estimating prob- 
able future mortality. Any statement 
that “nothing is so certain as the future 
mortality of a given class,” however 
large, is unwarranted. Within certain 
limits, the future mortality may be 
predicated with some approach to ac- 
curacy, but it is no more certain to-day 
than it was fifty years ago. We know 
more now than formerly as to mor- 
tality under certain conditions, but what 
the future mortality experience of any 
given life insurance will be, except 
within wide limits, is wholly uncertain 
to-day, just as it always has been. We 
have fuller knowledge as to the effects 
of various factors upon the mortality 
of a company, but we do not know what 
the factors to be met with in the future 
will be. We know that abnormal laps- 
ing increases mortality, and we know 
that many different causes contribute 
to an increase of lapses. To what ex- 
tent any of these causes or future con- 
ditions may affect the future mortality 
of any company we do not know. 


Mortality Tables Half a Century Old. 

The conservative and careful actuary 
will continue to base his premiums upon 
some accepted mortality table, and there 
appears to be no tendency whatever to 
any change in mortality tables. The 
American Experience Table is now in 
almost universal use in this country, a 
table prepared about fifty vears ago, 
and there is no suggestion whatever in 
actuarial circles that a change would be 
desirable. Practically all prominent 
companies base their rates to-lay upon 
that table, which means that all use the 
same mortality factors in the computa- 
tion of their premiums. 


Interest Factor Uncertain as Ever. 

But the question of mortality is by 
no means the only one entering into 
the computation of the life insurance 
premium. Not the least important 
factor is that of interest: and nothing 
is more uncertain than what the future 
rate of Interest will be. It is a question 
wnon which economists and financters 
differ widely in opinion among them- 
selves. Tt is maintained by some that, 
owing to the increasing production of 
gold, interest rates in the future are 





bound to rise; while others, on grounds 
apparently just as strong, foresee that 
rates will fall in the futwre as they 
have fallen in the past. Wihatever the 
fact may be, the conservative actuary 
will continue to assume a rate so low 
as to be absolutely safe. If he were to 
assume that we should earn in the future 
4 per cent. interest and write a small 
premium accordingly, a subsequent fall 
in interest rates would mean disaster. 
In life insurance there must be no mis- 
takes, and to the conscientious actuary 
precaution is the one thing essential. By 
asuming that our funds in the future 
will earn 3 per cent., we seem to have 
a safe and conservative basis to-day, 
though in England many companies as- 
sume only 2% per cent. If we assume 3 
per cent. and subsequently earn 4%, 
there is a corresponding overcharge in 
our premium which is returned at the 
end of the year as a dividend; and we 
are just as much at sea to-day as we 
were fifty years ago as to what rate we 
ought to assume for the future. Like- 
wise in the case of mortality, we are 
basing our premiums upon existing mor- 
tality tables, made fifty years ago, be- 
cause we are just as uncertain as to 
what the exact future mortality of any 
given company will be as we ever were. 
If our future experience is more favor- 
able than we have estimated, it means 
that there will be a corresponding over- 
charge in our premium which will be 
returned in a dividend. 

It will be seen that, in respect of the 
chief factors in the computation of the 
premium—mortality and interest—there 
are the same grounds for preserving a 
safe margin or overcharge as have always 
eixsted; and it is unnecessary to state 
that it is no easier to-day to estimate 
future expenses than in the past. There 
is more room for variation in this par- 
ticular, however, than in the mortality 
and interest factors, and it is the dif- 
ference in loading that causes variation 
in premium rates among companies on 
the same reserve basis. 





BACK TAXES ARE ATTRACTIVE. 





Loss of Revenue Brings About Confer- 
ence Between Texas Governor 
and Legislators. 





Conferences have been held between 
Governor Colquitt of Texas and promi- 
nent members of the legislature to con- 
sider what, if anything, can be done to 
induce life insurance companies which 
withdrew from the State in 1907 as a 
result of the Robertson law, to return. 
It is estimated that the Lone Star State 
has lost over three-quarters of a mil- 
lion of dollars on account of the with- 
drawals, and no secret is made of the 
fact that this sum of money, which 
would have to be paid in case of return, 
looks very attractive. 

According to figures which have 
been compiled, 17 of the 20 companies 
which withdrew in 1907 paid taxes in 
1906 amounting to $191,866 on gross 
premium receipts of $6,395,546. They 
have paid no taxes since 1906, and es- 
timating the same receipts for the 
years 1907, 1908, 1909 and 1910 as in 
1906, the aggregate premiums collect- 
ed would be $25,582,187 and three per 
cent. tax would yield $767,465. 

Three companies of the twenty have 
returned. 

To show the decrease in tax receipts 
as a result of the withdrawals it is 
pointed out that foreign companies 
paid taxes in 1906 aggregating $194,- 
380; 1907, $61,016; 1908, $67,898; 1909, 
$70,513, or a total of $393,808. Texas 
companies paid in 1906 $30; 1907, $5,- 
904; 1908, $7,904; 1909, $7,924, or a total 
of $20,762. 

The Robertson law compels life in- 
surance companies of other States 
operating in Texas to invest at least 75 
per cent. of their reserves on Texas 
business in Texas securities and to pay 
a tax of three per cent. of premiums. 
As above stated some twenty compa- 
nies withdrew rather than comply with 
the conditions. 
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COMPANYS 


HOME OFFICE 
Fifth Floor, Tacoma Building, Chicago 


The ONLY Life Insurance Company operating through 
BANKS OF DEPOSIT which prepares the 
field for you—MR. AGENT 
WHY don’t you write the Company AT ONCE ? 








COUPLE UP WITH SUCCESS 


A competent agency man desires a connection where he may 
assume large responsibilities and be expected to produce 
large results. 

A Cracker-Jack Personal Producer 

Experience In Handling Men 

A Success In The Past 


A Success Now 
Would expect opportunity to EARN $10,000 per year. 


Address “PRODUCER” 
Care of The Eastern Underwriter 


105 William St., New York City 











COME SOUTH FOR THE WINTER 


Why face rain and ice and snow, when a Contract with the 
PREMIER COMPANY of Texas will enable you to work 
with profit under ideal climatic conditions ? 


Southwestern Life Insurance Company 
DALLAS, TEXAS 











INETEEN hundred and eleven is now here. Every- 
one starts off with a clean slate, full of enthusiasm 
and with the idea of making 1911 the greatest year of 
their lives. 
It is the desire of the Philadelphia Life to increase its 
agency force during the year one hundred per cent. (100 
%) and I would ask every agent who wants to connect 
with this great Company to write me at as early a date as 
possible. The opportunities and advantages that an agent 
has with the Philadelphia Life are greater than those of 
any other company. 
If you are the right man for the right place, write PERRY 
to-day for contract. 











Maiestic Life Assurance Gompany 


incorPORATED) Home Offices: INDIANAPOLIS, INDIANA 
$100,000 DEPOSITED WITH INSURANCE DEPARTMENT 


F. W. KILLEN, President GEORGE J. ROGERS, Vice President 


JOS. N. FINLEY, Second Vice President R. M. AYRES, Secretary 
DR. HARRY HUBBARD, Treasurer 
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STOCK AND LIFE INSURANCE 


MONEY TO DEFEAT MEASURE. 








E. J. Clark Calls Attention of Maryland 
Commissioner to Legislative Ex- 
penditures of Continental Life. 





Recounting the activities of insurance 
commissioners of various States in op- 
posing ‘the sale of stock in connection 
with life insurance and the decision to 
favor the enactment of laws prohibiting 
the practice, E. J. Clark, of Baltimore, 
as chairman of the Committee on Laws 
and Legislation of the National Associa- 
tion of Life Underwriters, has addressed 
a letter to Commissioner Harrington, 
of Maryland, calling his attention to ex- 
penditures aggregating $1,500 of the 
Continental Life of Delaware during 
1910, this amount being charged as hav- 
ing been paid to three Maryland direc- 
tors of the Company in connection with 
a “bill to prevent sale of capital stock 
in connection with insurance.” 

The letter is as follows: 

“The National Convention of In- 
surance Commissioners at Colorado 
Springs, Colorado, in August, 1909, 
adopted unanimously certain resolutions 
pledging themselves to put forth their 
pest endeavors in all practicable and 
proper ways to put an end to the sale 
of stock by insurance corporations with 
their policy contracts, declaring in no 
uncertain language their belief that this 
form of traffic for reasons set forth was 
‘pernicious and wholly indefensible and 
will result in widespread disappoint- 
ment and financial loss to the public 
and the serious injury and demoraliza- 
tion of the legitimate insurance busi- 
ness, doing a special harm to the legiti- 
mate progress and development of the 
smaller and younger companies.’ Asa 
corrective measure the convention rec- 
ommended the passage by the various 
States of laws requiring that the capital 
stock of all insurance corporations shall 
be fully paid up in cash before a charter 
is issued or license to do business is 
granted, ete. 

“Pursuant to these recommendations 
and following the enaction of such 
legislation in twenty-six States and 
eizht other rulings by insurance depart- 
ments and attorneys-general, the late 
Benjamin F. Crouse, Insurance Commis- 
ioner for Maryland, introduced a Dill 
in the Maryland Legislature in the Jan- 
uary Session of 1910, specifically regu- 
lating these ‘stock selling schemes’ in 
«ecordance with the recommendations 
and legislation referred to. 

“The life insurance sections of Mr. 
Crouse’s bill were supported by the en- 
tire life underwriters’ movement, and 
had they been segregated from the 
general bill in which other branches of 
insurance were involved would proba- 
bly have been enacted into law. 

“For Services.” 

“It was discovered, however, that the 
Continental Life Insurance Company of 
Wilmington, Delaware, operating at the 
present time in Delaware, Maryland 
and Pennsylvania, was strongly repre- 
sented at Annapolis during the meeting 
of the Legislature, in opposition to that 
portion of Mr. Crouse’s bill regulating 
‘stock with policy’ schemes, their ag- 
gressiveness in this respect being most 
conspicuous. And now comes a rather 
startling revelation in the annual state- 
ment of the Continental Life Insurance 


. Company to the Maryland Insurance 


Department, as of December 31, 1910: 
Schedule K.—Showing all ex- 
penditures in connection with mat- 





ee 


ters before legislative bodies, offi- 
cers or departments of government, 
during 1910: 
Apr. 29—Harvey L. Cooper, 
NE MED . Keb cidcecvdsens - $500 
Apr. 29—Joshua W. Miles, Prin- 
Cems Anne, Md. ....cccccccce COO 
Apr. ay * ona ‘Covington, 
Easton, 500 
Bill to + nce sale ot capital stock 
in connection with insurance. 


“The above named gentlemen are 
also listed among the directors of this 
same life insurance company. 

“I am bringing this matter specifical- 
ly to your attention, desiring to know 
the attitude of your department on 
such practices, as the National Associa- 
tion of Life Underwriters adopted sim- 
ilar resolutions at Toronto, Canada, in 
August, 1907, to those of the Insurance 
Commissioners at Colorado Springs, 
and at Los Angeles, California, in 1908, 
adopted a constitutional amendment, 
excluding from its membership repre- 
sentatives of companies practicing 
‘stock with policy’ schemes.” 


o CORO e eee eeee 





IOWA UNCOMPROMISING. 





Life Underwriters Association Will Not 
Join National Body Under 
Present Conditions. 





In reference to an effort to induce 
the Iowa Life Underwriters Association 
to rejoin the National body, the Under- 
writers Review, speaking of the action 
taken at the March meeting says: 

“The communication from President 
H. J. Powell of the National Associa- 
tion of Life Underwriters to President 
Bream of the Iowa Association, defer- 
red from last meeting, and which pro- 
posed a visit to the Iowa Association 
by the former to discuss the return of 
the association to membership in the 
national body, was called up. After a 
statement recalling causes which led 
to the withdrawal of the Iowa Associa- 
tion in May, 1909, it was unanimously 
voted that President Bream be _ in- 
structed to say to President Powell 
that so long as the conditions which 
existed two years ago and then given 
as the cause of withdrawal continue, 
the Iowa Association declines to re- 
open the question of renewed member- 
ship.” 

Editorially, the paper says: 

“In order to keep history straight it 
may be of interest to note for the bene- 
fit of our contemporaries, that there is 
not the remotest possibility of a re- 
opening of the question of a return by 
the Iowa Life Underwriters Associa- 
tion to membership in the National 
Association until the conditions exist- 
ing two years ago, because of which 
the Iowa Association withdrew, are en- 
tirely changed by the national body. 
This declaration was made by unani- 
mous vote at the recent meeting of the 
Iowa Association.” 





Manager at Chicago. 

Darby Day, supervisor of the central 
division of the Mutual Life, has been 
appointed manager of the Chicago of- 
fice, succeeding William B. Carlisle, 
resigned, the appointment being made 
by Vice-President George T. Dexter. 
Mr. Day has been with the Company 
for eleven years as agent, cashier and 
manager in the South and East, for 
two years as supervisor for the division 
and for three years as supervisor for 
the central division, covering the 
States between Pennsylvania and the 
Rocky Mountains. 


ET __ 








We have openings in 





50 YEARS’ ENVIABLE RECORD-—LIBERAL POLICIES 
LOWEST NET GOST—SATISFIED POLICY HOLDERS 
PROSPEROUS AND PROGRESSIVE REPRESENTATIVES 


What more do you want, or could you ask ? 
J 


TWO GOOD MEN 
Further particulars may be obtained by addressing 
X. Y. Z., care of The Eastern Underwriter, 105 William St., New York 


the Middle West for 








Our Stock Option Policy Sells Itself 


OUR MEN ARE ALL MAKING 
MONEY BECAUSE WE HAVE 


A SPECIAL PROPOSITION TO OFFER PRODUCERS 





WRITE FOR PARTICULARS 





Standard Mutual Life Insurance Company 
OF AMERICA 


Home Office, Commonwealth Bidg., Pittsburgh, Pa. 








EXCELLENT OPPORTUNITY 
FOR 


Direct Agency Contract 








Field workers who intendto 
make a permanency of the business 
are wanted for several pieces of ex- 
cellent territory. Direct contracts 
with exclusive control of the ter- 
ritory, and with liberal first year 
and renewal commissions, will be 
made with first-class men who will 
give their entire time to the busi- 
ness. For particulars address: 


THE MANHATTAN LIFE 
INSURANCE COMPANY 
66 BROADWAY NEW YORK 








ANOTHER BEAUTY 


We've told you something of the beau- 


ties of our 20 Payment Life, Decreasiog 
Premium Policy. Here’s another. 20 
Payment e, Decreasing Premium, with 


Endowment Options. Two contracts in 


one. You can pay a decreasing scale of 
premiums (ranging at age 30, from $43.43 
the first year, to $18.80 the twentieth 
year) and mature it as a 20 Payment Life. 
Or you can pay the full premium and ma- 
ture it as an Endowment in 20 years. Or 
you can pay full premiums for 12 years 
(at age 30) and it will then be fully paid- 
up for Life for its face amount. Or you 
can drop from the higher to the lower 
premium at will and we Guarantee to re- 
turn in cash the difference between the 
two rates with 4% compound interest. 
These, and other liberal features, are 
guaranteed and written in the policy 

f you want to handle this line of easy- 
selling, liberal policies, write us, in con- 
fidence. Grasp your opportunity at once 


—the territory you want might be closed 
later. 


Des Moines Life Insurance Co. 


W. A. HARBACH, Secretary 
DES MOINES, IOWA 








THE BEST PAID HARD 
WORK IN THE WORLD 


Life Underwriting has been described 
PAID HARD WORK IN THE WORLD” 


one of the most remunerative voca- 


BEST 


and consequently, 


“THE 


tions in which anyone without capital can engage. 


The Equitable Life Assurance 
Society of the United States 


has several openings for men who possess organizing 


ability and who can work up a business from territory at 


present inadequately developed. 


Plenty of hard work 


and commensurate remuneration to those who possess 


the necessary qualifications. 


Address: 


GEORGE T. WILSON, 2nd Vice President 


120 Broadway, New York 
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THE CITIZEN AND HIS INVESTMENTS 


During the past few weeks, three de- 
cisions of supreme importance to 
millions of people in this country have 
been rendered by State and Federal 
tribunals. 

First, the Supreme Court of the 
United States has decided that the cor- 
poration tax law, last year by 
Congress, is constitutional. This means 
that all the big corporations such as 
the railroads, the life insurance com- 
panies, ete., in addition to the taxes 
now being paid to States, counties and 
municipalities, must annual 
Federal tax. It has been estimated (by 
the Association of Life Insurance Pres- 
idents) that this Federal tax on life in- 
insurance companies alone will amount 


passed 


pay an 


to a million dollars a year. 

Second, the New Jersey Court of 
Errors and Appeals, a few days before 
the United States Supreme Court de- 


cision on the above question was an- 
nounced, held that the fund set aside 
by the Prudential Insurance Company 
as “dividends provisionally calculated 
on deferred dividend policies” is tax- 
able by the City of Newark. In other 
words, the City of Newark is upheld in 
its assessment on the tontine dividend 


reserve of The Prudential, and the 
Company must pay on and from this 
reserve fund a tax of over $300,000 a 
year. This is an indirect tax by the 


City of Newark on the holder of every 


deferred dividend policy with The Pru- 
dential, regardless of where he may re- 
side. 

Third, the Interstate Commerce Com- 
mission has denied absolutely the 
prayer of the railroads to increase 
freight rates. This is of importance 
because every depositor in a savings 
bank, every life, accident, fire or acci- 
dent policyholder, every endowed edu- 
cational, public and charitable institu- 


tion is indirectly, at 
railroad securities. 


least, an owner of 


Although, the Intestate Commerce 
Commission, in this instance, has ruled 
against the railroads, still, as a result 
of the investigation, the public must 
have a more just concept of the tre- 
mendous importance of the railroad 
business, and must realize in some de 
gree at least that the railroads cannot 


be crippled without great 
country. 

Unfortunately, in the United States 
the pendulum of reform has a tendency 
sometimes to swing too far. With the 
railroad companies, with the life insur- 


harm to the 


ance companies, with all corporations 
in fact, care should be taken that cor- 
rection shall not degenerate into des- 
potic persecution economically injuri- 
ous to the publie in hundreds of ways. 

In the Saturday Evening Post, 





| 


March 18, 1911, an enlightening article 
by Darius Miller, president of the Chi- 
cago, Burlington & Quincy ane, is 
printed. Mr. Miller says: 

The railways represent a very 
large part of our invested capital; 
and whatever unfavorabiy affects 
them sooner or later affects the 
pocketbooks of all classes. of 
people. 

Last November the Travelers Insur- 
ance Company published some figures 
that substantiate Mr. Miller’s asser- 
tion. On the first of January, 1910, ac- 
cording to the Travelers, the savings 
banks of New York, New Jersey, Mas- 
sachusetts, New Hampshire and Maine 
held railroad securities to the approxi- 
mate value of $614,648,000, or 20 per 
cent. of all their assets. The number 
of depositors was over six millions, so 
that the indirect interest of each de- 
positor averaged over $114. 

The life insurance companies, ac- 
cording to the same authority, on the 
first of January, 1910, held approxi- 
mately $715,000,000 in railroad securi- 
ties, with over $50,000,000 as collateral 
for loans. Fire, accident and guaran- 
tee companies held $140,000,000—a 
total for all insurance companies of 
about $905,000,000 in railroad securities. 

Then in addition, universities and 
colleges hold a large percentage of 
their endowments in railroad stocks 
and bonds. 

All this means just one thing: Hap- 
hazard legislative experiments with 
railroad rates should be discouraged. 

“True Measure of Cost.” 

Mr. Miller argues that “the true 
measure of the cost of a thing to those 
who buy it is not merely the amount of 





money required to obtain it. Money it- 
self changes in value; and economists 
tell us that, owing to the great in- 


crease in the production of gold, the 
value of money has declined very sub- 
stantially during the past ten years. 
The true measure of the cost of a thing 
is the amount of labor that it is neces- 
sary to perform, or of products that it 
is necessary to give, to get the thing. | 
Measured by this standard, there has | 
been a very substantial reduction in | 
the railway rates since 1899. Bulletin 
number 87 of the Bureau of Labor 


shows that wholesale prices of com- 
modities were on the average 25 per 
cent. higher in 1909 than in 1899. Sta- 


tistics of the Bureau of the Census 
show that the full time weekly wages 
of employes in manufacturing indus- 
tries were 21 per cent. higher in 1907} 
than in 1899. The increase in the aver- | 
age wage of railway employes from | 
1899 to 1909 was in excess of 20 per 
cent. In other words, though the aver- 
age revenue a ton-mile increased about 
5 per cent., the wages of labor and the 
prices of commodities increased from 
20 to 25 per cent., the effect being a de- 
crease in the average railway rate, as 
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fireat Southern Life Insurance Company 


HOUSTON, TEXAS 


| Company. 





Insurance written first year over 


SIX MILLION DOLLARS 


ADMITTED ASSETS 
$1,038,051.16 


We want good men to represent a good 


Address 

O. S. CARLTON, Vice President 
“It is the Largest Company ever organ- 
] ” 


ized in Texas and the most successful. 


Cc cial and Fi ial World 
'New York, July 16, 1910 








compared with prices and wages of 
from 15 to 20 per cent. The revenue 
from a ton-mile of transportation 
would buy 15 to 20 per cent. less labor 
or commodities at the end of the peri- 
od than it would at the beginning. On 
the other hand, a given amount of 
labor or commodities would buy from 
15 to 20 per cent. more transportation 
than it would at the beginning of the 
period.” 

The above paragraph is quoted (1) 
because it gives one of the main argu- 
ments of the railroads, and (2) because 
it contains an excellent life insurance 
argument. The above figures mean 
that the purchasing power of a dollar 
to-day as compared with a decade ago 
is only about 80 cents. It means that 
$10,000 of life insurance taken ten years 
ago is equal in its purchasing power to- 
day to about $8,333. It means that the 
man who has taken no additional life 
insurance since 1899, say, really has 
less protection than he had then, al- 
though his need for insurance has 
probably increased with his income and 
his responsibilities. 

(Parenthetically, it may not be amiss 
to call attention to the well-known fact 
that one can turn almost anything into 
an argument for life insurance, but the 
above was too good to let slip by, so it 
was interpolated here.) 

Finally, Mr. Miller called attention to 


the fact that all the benefits of any net | 


increase do not go to the owners of the 
railroads. “Out of their net earnings,” 
he says, 


in 1899; in 1909 they paid $386, an in-| 


crease of about 57 per cent.” 
Again, he says: “In 
months ending October 31, 


the 
1910 (figures 


for later months not being available) | 


gross earnings increased $44,047,569, 
while operating expenses increased 
$63,551,278, causing a decrease in net 
earnings, as compared with those of 


the same months of last year, of $19,-| 


503,709. Meantime the taxes of these 
roads increased $2,738,913, reducing the 
amount available for dividends, inter- 
est, improvements, surplus, etc., almost 
$22,242,622.” 


And now, the additional Federal cor-| 


(Continued on page 7.) 
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MICHIGAN 
STATE LIFE 


DETROIT 
FREDERIC APPS, President 


SALARY 


AND COMMISSION 
To TWO PERSONAL 
PRODUCERS 


IN 
OHIO or INDIANA 


ADDRESS: 


Howard C. Wade, Sup’t of Agents 
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“they paid $246 a mile in taxes | 


1860 51st Year 


Home Life 
Insurance 


Company 


of New York 


GEORGE E. IDE, President 


1911 


REE osas bievaveaess $25,025, 299.06 
Insurance reserve fund, 
Mitac. awn 6 ..$20, 937,739.93 
Reserve for deferred 
dividends..........-. $2,292,947.00 
Reserve for all other 
contingencies........ $1,794,612.13 
Insurance in force, 
December, 31st, 1910 
$100,214,968.00 


“As aresult of a thorough examination 
into the affairs of this Company, it is evident 
to your examiners that the business is being 
conducted in an efficient manner * * * with 
a view to obeying fully the law. and with 
intention of dealing with the policy-holders 

"Extract from Report of the 
New York State Examiners, Dec. 24. 
1910. 
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ILLINOIS LIFE INSURANCE 
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CHICAGOS 
GREATEST 
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GOOD MEN 
AND 
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National Life Insurance Company 
MONTPELIER, VERMONT 


Organized 1850. 


This company has increased its dividend scale this year for 
the third successive year, and the increase applies to all partici- 
pating policies in force from 1850 to date. 


An attractive monthly income policy just placed on the 


A good agency opportunity for the right man in Central 


CORRESPONDENCE INVITED 
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THE GRAND FRATERNITY 


DISCUSSES WOLFE EXAMINATION. 








Vice-President Squier Gives Associa- 
tion’s Version of the Affair—Reso- 
lution of its Board. 





Under date of March 22, The Grand 
Fraternity through its vice-president, 
Lee W. Squier, addressed the following 
communication to this office relative to 
its controversey with the insurance de- 
partments of West Virginia and North 
carolina as developed in connection 
with an examination of its affairs by 
Actuary 8S. H. Wolfe: 

“My attention has been called to an 
article appearing in the issue of The 
astern Underwriter for March 2, 1911, 
page 2, column 2, headed ‘Called Off 
txamination.’ 

“The statement contained therein to 
the effect that The Grand Fraternity 


terminated the examination which Mr. | 


Wolfe was undertaking to make on be- 
half of the Insurance Department of 
West Vinginia and North Carolina rather 
than penmit him to value certificates it 
is issuing, is absolutely false. 

“Mr. Wolfe himself, in his printed re- 
port, dated February 25, 1911, quotes the 
resolution adopted by the board of di- 
rectors of The Grand Fraternity, on 
February 7, copy of which I enclose 
herewith, When the officers of the 
Fraternity ascertained that he was un- 
dertaking to make an individual valua- 
tion of its certificates instead of valuing 
them by age groups; and such valuation 
and examination as he was undertaking 
would probably continue through weeks 
or months, at an expense of over $100 
per day, they informed him that unless 
he could satisfy them that such expense 
would not be charged to the Fraternity, 
he could not proceed with his examina- 
tion. He was distinctly told and the 
Insurance Departments of West Vir- 
ginia and North Carolina were informed 
by letter that Mr. Wolfe could remain 
in the Fraternity’s office all summer if 
he desired; provided, that the expense 
was not charged to the Fraternity. 

“The assertion by Mr. Wolfe that The 
Grand Fraternity does not maintain a 
reserve is absolutely false; and we are 
convinced was made with the mali- 
cious intent of injuring the standing of 
the Fraternity. I enclose you herewith 
a printed certificate of valuation, issued 
over the signature of the Insurance 
Commissioner of the State of Pennsyl- 
vania, under date of March 9, 1910. 

“I also enclose herewith for your in- 
formation a printed copy of an examin- 
ation made of the affairs of The Grand 
Fraternity as of August 31, 1911; and 
call your attention to paragraph 5 of 
that report, which states specifically 
that The Grand Fraternity maintains 
the reserve under the American Ex- 
perience Table and four per cent. 

“Simply because Mr. Wolfe was not 
permitted to make an individual valua- 
tion of the Fraternity’s out-standing 
certificates in his own time and way 
and at an expense of over $100 per day, 
he makes the malicious mis-statement 
that The Grand Fraternity does not 
maintain the reserves required to meet 
its obligations as they mature.” 

Attitude of the Board. 

The resolution referred to by Mr. 
Squier is as follows: 

“Resolved, The general officers be, 
and they are hereby, directed to notify 
the actuary who examines The Grand 
Fraternity on behalf of the insurance 
departments of North Carolina and 
West Virginia, that The Grand Frater- 
nity will pay any reasonable charge for 
an examination made for the purpose 
of verifying its annual report, but that, 
in view of the fact that there is no law 
on the statute books of any State which 
provides for, or contemplates, any val- 
uation of the certificate liability of any 
fraternal society, and inasmuch as The 
Grand Fraternity has, for a number of 
years, had a valuation of its outstand- 
ing certificate liability, made by the 
actuary of the insurance department of 
its home State of Pennsylvania, and has 
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IS THERE ROOM IN YOUR 
COMPANY FOR A BIG MAN? 


Is the agency department working with that smooth, trip-ham- 
mer regularity that means A BIG ANNUAL STATEMENT? 
Any life insurance company that has the goods and the plant, 
but is short on RESULTS, should get in touch with a 


Man oF GENERAL MANAGER CALIBRE 


Such a man with a record as producer, organizer and executive, 
now an officer of a company, would entertain a confidential 
proposition where the opportunities are big. 

IS YOUR COMPANY STANDING STILL? 

If so, Address, 


General Manager, care of 
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THE 
FIRST MUTUAL 


Chartered in America 


NEW ENGLAND 
MUTUAL LIFE 
INSURANCE CO. 


BOSTON, MASS. 


Operates on a full 3 per cent. Reserve 
under Massachusetts Law, and 
offers the very best possible 
security, with a safe, 
equitable contract 





FINANCIAL STATEMENT 





Assets Jan. 1,1911 .... $54,422,643.60 





already furnished the data and ordered 


| | Liabilities............... 50,108,449.79 
4,314,193.81 





such a valuation of its certificate lia- 
bility as of December 31, 1910, by said 
actuary, that it would be unjust to 
impose upon the Fraternity the expense 
of a special valuation by another ac- 
tuary; and that the said officers are, 
therefore, instructed to notify said ac- 
tuary that any valuation that may be 
made of the certificate liability of The 
Grand Fraternity by, or on behalf of, 
the said two insurance departments, 
will not, under any circummstances, be 
paid for by The Grand Fraternity.” 


OSITIONS 
are waiting for capable Agents in much de- 
sirable territory, ready for occupancy when- 
ever suitable men are available. Correspond- 
ence welcomed with those who can produce 
applications, who are energetic workers and 
successful solicitors. WRITE AT ONCE. 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 





Frep E. Ricuarps, President 
CITIZEN AND HIS INVESTMENTS. | | Since ee age ee ere ctand. maine 


(Continued from page 6.) 
poration tax is upheld. Whether or not 


THORNTON CHASE, Supt., 
405 Exchange Kide., Los Angeles, Ca 


Alfred D. Foster, President 
D. F. Appel, Vice-President 
J. A. Barbey, Secretary 
Wm. F. Davis, Asst. Secretary 
J. G. Wildman, Asst. Secretary 


EDWARD W. ALLEN, Manager 
220 Broadway, New York 


LATHROP E. BALDWIN, Manager 
141 Broadway, New York 


CHARLES H. STRAUSS, General Agent 
200 Fifth Avenue, New York 

















it is better to tax the people directly 





or indirectly is an economic question 





that seems to have been answered in 
this country “indirectly.” It should be 
remembered, however, that the tax is 
ultimately paid by the people. 

In the case of the life insurance com- 
panies, it is paid more directly by the 
people than in the case of the railroads. 
In the case of the life insurance com- 
panies, it is in reality a tax on thrift. 
Why, for instance, should the city of 
Newark benefit to the extent of over 
$200,000 a year at the expense of poli- 
cyholders in all parts of the United 
States, and in Canada too, for that mat- 
ter, who carry deferred dividend con- 
tracts with the Prudential Insurance 
Company? It is a question for the 


THE VOLUNTEER STATE 





“OLD HICKORY” 


LIFE INSURANCE COMPANY 


HOME OFFICE: 


CHATTANOOGA, TENNESSEE 





Z. C. PATTEN, Presi*ent 
! E. B. CRAIG, V.-Pres.—Gen. Manager 
THEO. F. KING, 2d V.-Pres. Manager of Agencies 
A. 8. CALDWELL, 3d V.-Pres.—Supt of Agents 
W. H. GOULD, Secretary—Actuary 


In the Seventh Year of Conservative and Successful 


Development 








law-makers to answer. This is merely 





one illustration of the operation of the 
taxing laws of this country. Still, the 
people elect the men who make the 
laws, so that in a sense at least the 
people are to blame for uneconomic 
conditions. 

An Unjust Measure. 

At the present time, an amendment 
to the tax laws of Pennsylvania has 
been proposed, the result of which 
would be to impose a tax of three per 
cent. upon the gross premium income 
of insurance companies in that State. | 
The proposed bill should be defeated, | 
and it probably will be, but its proposal | 
shows that legislatures still look upon | 
life insurance companies as legitimate | 


Frank D. Jackson, Pres. 


DISTRICT MANAGERS WANTED 


Territory in Pennsylvania, Ohio, Mis- 
souri and Iowa 


ROYAL UNION 
Mutual Life Insurance Co. 


DES MOINES, IOWA 
DISTRICT MANAGERS WANTED 


Sidney A. Foster, Sec. 











Jas. T. Priestly, M. D. 


Carleton B. Pray 
Treasurer Medical Director 


—*IZZERS” are => 
A CLASS OF THEIR OWN 


They must be honest, en- 
ergetic and have brains. 
If you are an “IZZER” 


WE WANT YOU 
INTERNATIONAL LIFE 


ST. LOUIS, [10. 
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organizations for taxation. The recent | 

















court decisions prove that taxation of | — 
this kind and of most every kind is | 
constitutional. The remedy, therefore, | 
lies not with the courts, but with the 
legislatures, and with the people whom 
the legislatures represent. 

It seems that much of the legislation 
directed against life insurance com- 
panies and other public service cor- 
porations is little understood by the 
people. The public does not seem to 
realize that taxation of life insurance 
companies is taxation of thrifty citi- 
zens, Often poor men in a relative 
sense, who are trying to do their du- 
ties toward their loved ones and toward 


THE COLUMBIAN 
National Life Insurance Company 


OF 


BOSTON, MASSACHUSETTS 
LIFE, ACCIDENT and HEALTH INSURANCE 
The Only Massachusetts Non-Participating Company 


The New Columbian Policies are Unexcelled in 
Clearness and Liberality 


society. 
Yes, each of the three decisions men- GOOD CONTRACTS AND TERRITORY 


tioned above is of tremendous import- 
ance to the average citizen, and it is 
to the average citizen that the life in- 
surance companies must make their ap- 
peal in this and in all things. 


Arthur E. 








Childs, 


FOR GOOD PRODUCERS 
President 
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PAID UP AND EXTENDED 


THEIR VALUE TO THE ASSURED. 





Previous Article Raises Discussion of 
Interesting Subject—How Affected 
By Mortality. 





A correspondent, referring to the 
article “Liberality Increases Cost,” as 
published in our issue of the 16th, ob- 
jects to the statement that “Extended 
insurance increases cost.” Accordingly 
he sends us a circular, published by his 
company, which argues that automatic 
paid-up insurance in case of lapse is 
better for the policyholder than auto- 
matic extended insurance. That is a 
subject which we were not discussing 
at all. We were seeking to show that 
every liberal feature adds to the cost 
of life insurance. For example: if the 
companies in case of lapse allowed no 
surrender value of any sort—no paid-up 
insurance, extended insurance or cash 
value—certaimly they could pay much 
larger dividends than they now pay 
under their present liberal contracts. 
We were not discussing the question 
whether automatic paid-up insurance or 
automatic extended insurance were the 
more liberal feature—that is, whether 
the one or the other would do the more 
for the policyholders concerned. That 
is a question upon which actuaries dif- 
fer. Certain it is that either plan adds 
to the cost of life insurance and thus 
sustains our argument. 

Mortality Under Extended Insurance. 

Discussing each plan from the stand- 
point of our article, it is a well estab- 
lished fact that the mortality rate 
among the holders of extended insur- 
ance is materially greater than among 
the holders of paid-up policies. This is 
owing to the greater adverse selection 
under the former plan. In so far as the 
policyholder exercises any choice in the 
matter, if he is afflicted with a malady 
which is certain to terminate fatally 
within the period for which he is en- 
titled to extended insurance, he is very 
likely to stop paying premiums at oncé 
and take his extension. If, on the other 
hand, there is any doubt as to whether 
his malady will result in death within 
the extension term, he will not take a 
paid-up policy, but, for the time being 
at least, he will pay his premiums and 
keep his policy in force, until the prog- 
ress of the disease makes it safe to 
cease payments and take extended in- 
surance. In so far as withdrawing pol- 
icyholders exercise a choice of options, 
only the thoroughly sound lives will 
take paid-up insurance or cash. 

Death Rate Under Automatic Paid-up. 

It may be well here to call attention 
to the fact that, when paid-up insurance 
is automatic and extended insurance 
subject to selection, the mortality in 
the latter class will be greater than 
when extension is automatic and paid- 
up value to be selected. In other 
words, if extended insurance is granted 
only to those who especially select it, 
the latter will consist more largely of 
persons who expect to die within the 
term of extension. Many lapsing poli- 
cyholders, however, are too indifferent 
to select any option, ard this is espe- 
cially true of the sound lives. Under 
automatic extension, therefore, these 
sound lives get extended insurance and 
largely outlive the term. 

Liberality Increases Expenditures. © 

In pointing out these facts we are not 


HINTS TO BUSINESS GETTERS 





You say you have a wife 

Not Able and five children, and 

to Insure. that your income is suffi- 

cient to provide for them 
in comfort but nothing more. So you 
do not see how you can set aside any- 
thing for life insurance. 

Let us look at it in this way. Sup- 
pose it were known that, in the event 
of the death of your oldest child—now 
15 years of age—it would be impossible 
ever thereafter for yourself personally 
to earn a single dollar. You would 
take precautions against such a disas- 
ter by carrying insurance on that 
child’s life, would you not? Somehow, 
in some way, you would set aside each 
year enough to pay that life insurance 
premium. Think what it would mean 
to you—you the bread-winner, the sole 
support of the family, to be unable ever 
again to earn another dollar in the 
event of that child’s death. Well; that 
is precisely what will happen—not if 
the child dies; but if you die—an event 
as much more probable as you are older 
than the child. 

Yes, to be sure, it seems almost in- 
credible that a trustee should have 
been so negligent as thus to have 
risked the loss of the entire income of 
those whose interests the had under- 
taken to protect. And yet, that is pre- 
cisely what he is doing to-day in the 
case of his own family. All that stands 
between them and utter poverty is the 
income which results from his personal 
efforts and talents. That income ends 
with his own death and so may be 
terminated at any moment; and yet he 
earries no life insurance! As in the 
other case, he argues that the danger 
of such a disaster is very remote; and 
thus he stakes the future welfare of 
those, whom he has undertaken to pro- 
tect, upon the hazard of a single life. 
Is it not incredible that a sane man 
should make such a mistake a second 
time? 

*> ¢+ ss 
Did you hear of the 


Recreant trouble Robinson is in? 
to His His friend Williams, who 
Trust. died three years ago, left 


his wife and children the 
“Crescent Block,” with an income of 
$5,000 a year as their only maintenance. 
Robinson accepted his friend’s appoint- 
ment as trustee for the property, and 
for three years he has faithfully looked 
after the collection of rents, payment 
of taxes, ete., turning over the pro- 
ceeds to the family. To secure for 
them the largest possible income he 
has managed the property most eco- 
nomically, even permitting the fire in- 
surance to expire without renewal, the 
danger of a destructive fire seeming so 
slight. Imagine his feelings then when 
he came down town yesterday and 











discussing the question whether auto- 
matic paid-up or extended value is the 
better plan from the standpoint of the 
policyholder and the company. lSither 
feature increases the cost of life insur- 
ance. It is doubtless true that extended 
insurance adds more to the cost than 
paid-up insurance, and that automatic 
paid-up insurance adds more to the 
cost than automatic extension. That 
means that the former is the more lib-| 
eral and hence the more expensive fea- 
ture. It does not follow that it is the 


found the Crescent Block in ashes. 
His friends, widow and orphans, are 
now without a dollar of income, all 
through his own mistaken economy. 
He realizes too late that he has been 
recreant to his trust, and has deter- 
mined to make good the loss, though 
it will take every dollar he has. Nev- 
ertheless, this is merely his duty, both 
in law and morals. 
* * . 

Is it right to pay a divi- 

First Year dend in life insurance at 
Dividends. the end of the first policy 
year? Many strong argu- 

ments, pro and con, have been ad- 
vanced in response to this question; but 
those who favor the proposition put 
forward one argument which they hold 
to be unanswerable. This argument 
they base upon certain principles which 
are universally conceded. 1. The divi- 
dend is merely an overcharge in the 
premium. 2. If it were possible to de- 
termine the exact cost of life insurance 
in advance, the premium would be fixed 
at that exact cost and there would be 
no dividends at all. 3. The level prem- 
ium thus arrived at would be precisely 
the same in the first year as in any sub- 
sequent year. There would be no ques- 
tion of “earnings” or of expense or of 
overcharge, all these being absolutely 


UNEXCELLED IN 
Favorable Mortality 
Economy of Management 


THE 
Provident Life 


AND Trust Company 


_OF PHILADELPHIA 


Rates of Premium Extremely Low 
and still further reduced by 
Annual Dividends 











60th Anniversary Year 


THE 
BERKSHIRE 


Life Insurance Co. 
OF PITTSFIELD, MASS. 
WILLIAM D. WYMAN, President 





known in advance and adjusted in the 
computation of the premium. 

We cannot determine the exact cost | 
of life insurance in advance, but we can 
determine it approximately at the end 
of each year; and when we refund the 
overcharge thus ascertained, we are | 
merely doing what we can to place the 
insured in the position he would occu- 
py if we could have fixed the exact cost 
in advance. 

(Other Life News on Page 10.) 








Desires to secure the services of a 
few more high class men of ability 
and experience. Its policies, issued 
under the Massachusetts non-forfeiture 
laws, are liberal and up-to-date in 
every particular. 





W. S. Weld, Supt. of Agencies 











in many fields. 


UNITED STATES ANNUITY 


WILLIAM T. SMITH, Secretary 


WANTED 
INSURANCE SALESMEN, THE MONEY-MAKING KIND 


Our policy contracts contain features unequalled by any other 
Company. They are real “sellers.” 


1307 McCORMICK BLDG., CHICAGO, ILL. 


Openings of every kind 


AND LIFE INSURANCE CO. 











THE ACENCY 


Of THE 


RELIANCE LIFE 


IS PAYING FOR OVER 
ONE MILLION PER MONTH 
or— 
Properly written and carefully selected ]| 
business. No stock selling, board or re- 
insurance schemes. No contracts made by 
correspondence. A personal interview can 


be arranged for in most any state by 
addressing 


RELIANCE LIFE INSURANCE CO. 
PITTSBURGH, PENN’A. 























less desirable plan. That is a point for 
the companies and agents to argue to/| 
the prospect, who is the final arbiter in 
any case. 








JAS. A. STEPHENSON, President 


makes Texas the best Life 





SOUTHLAND LIFE INSURANCE COMPANY 


DALLAS, 


The Laws of New York and Texas conflict in such a manner that 


Insurance Field in the World. 


The Southland Life, of Dallas, is a Live Wire and is Writing About a Million a Month 
Address: SOUTHLAND LIFE INSURANCE CO., DALLAS, TEXAS. 


TEXAS 
LOYD B. SMITH, Secretary 




















Security Mutual Life 


can be obtained 





BINGHAMTON, N. Y. 
Desirable contracts for desirable territory 


For particulars address, Home Orrice. 





WE KNOW 
IT’S WHAT YOU WANT 


OUR MEN 


GET BUSINESS 


Because our Policies 
are put up right and 
appeal to prospects 


WRITE TO 


HARTFORD LIFE 


HARTFORD, CONN. 
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FREDERIC W. JENKINS, President 
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SECURING ORDINARY PROSPECTS. 





S. D. Bartlett, superintendent for the 
Metropolitan in Boston, made a com- 
mendable record in Ordinary during 
the past year. Speaking of the method 
used in securing prospects he says: 

“As for my personal record, I inaugu- 
rated a plan following the Convention 
of 1908. It is this: First we make up 
a list of the best business men in the 
city and then systematically call their 
attention to the policies put out by the 
Metropolitan. Further, 1 secure a list 
of all the residents in Boston who pay 
taxes on property of $25,000 and over. 
I also make a list of men carrying in- 
surance of $25,000 or more. 

‘To these two lists I give special at- 
tention, and through this plan I have 
succeeded in personally writing and 
having examined 103 Ordinary applica- 
tions, and in the last year and a half I 


have had issued an average of four 
policies for over $50,000 per month, 
and | now have on the books of the 
Company $957,700 paid-for Ordinary 
business in force.” 


Mr. Bartlett further says: “Without 
including my personal issue, the Bos- 
ton staff made their full Apportionment, 
Ordinary and Industrial.” To this it 
may be added that in both Total and in 
Average of paid-for Ordinary business 
per month per man in 1910, Boston 
topped the heap. 

Here is part of Bartlett’s plan for the 


members of his staff: “I arrange to in- 
sert on all the renewal cards in my Dis- 
trict the date of birth. This gives me 
an opportunity each month to take off 
a list of policyholders whose change of 


age takes place that month. These 
names I distribute among the agents, 
giving them plenty of material to work 
on. As it generally happens that the 


agent makes a call on the insured 
when not looking for the premium on 
the old policy, he is well received, the 


policyholder being pleased with the in- 
terest taken in him. Here comes the 
opening for additional insurance, or 
reference to other prospects.” 





Equitable Industrial of D. C. 





The field force of the Equitable Life 
of D. C. is making fine progress on all 
lines this year. Already there is a sub- 
stantial increase in the amount of Ordi- 
nary business produced, and each divi- 
sion in the District of Columbia and 
the States of Delaware and West Vir- 
ginia is making substantial increase in 
the Industrial each week. Collections 
were never better nor higher for the 
company. 

The leading district on collections is 
T. B. Ely’s Columbia, Washington, D 
C., Division. This district has four 
agents listed in the leading six for the 
company on collection percentage fo. 
the year, the district as a whole having 
103 per cent. 

The Company’s leading agent on col- 
lections is C. L. Keefer, Wheeling, 
West Virginia. On Industrial increase, 
the leading agent controlling a large 
debit is W. N. Canby, Washington, D. 
C. The leading agent on debits under 
$10.00 is H. Poffenbarger, Benwood, 
West Virginia Division. 

The Company’s leading personal Or- 
dinary producer is J. T. Murrell, Ben- 
wood, West Virginia Division. Assis- 
tant-in-Charge F. J. Trussell, Benwood, 
West Virginia, heads the honor roll of 
the districts on Ordinary production. 
Mr. Trussell also leads the company on 
all-areund results for the year to date. 

The first week in March, 1910, was 
what was known as “The Equitable 
Special Billiken Effort Week,” and pro- 
duced splendid all-round results. This 
special effort the first week in March 
has become an institution with the 
Company. For the week of March 13, 
1911, the average Industrial production 
of all the agents of the Company was 
$1.26% per man, with an average Or- 
dinary writing of $500 per man for the 





week, and along with this fine produc- 
tion, a collection percentage of over 100 
per cent. for the week for the Com- 
pany. 

The West Virginia Division carried 
off the honors in this contest, produc- 
ing an average of $1.80 Industrial busi- 
ness per man, with $666 Ordinary per 
agent for the week. 

There is a spirit of the largest confi- 
dence and enthusiasm throughout the 
Equitable Field Force, as is shown by 
the records listed in the Company’s 
weekly paper, “The Equitable Notes,” 
which is a live wire of educational 
power. 

Second Vice-President William A. 
Bennett, and Manager of Agencies G. 
Montagu Wettleship have planned to 
make this year the greatest in the 
Equitable’s history, and backed as they 
are by a loyal and enthusiastic body of 


men, it is a sure thing that their 
largest hopes will be realized. 

The following are recent field 
changes: 


G. W. Vint, assistant, transferred 
from Wilmington, to take charge of 
Moundsville (W. Va.) district, under 
the jurisdiction of Supt. J. H. Jenkins 
of the West Virginia division. 

Frederic M. Nettleship resigned as 
agency assistant at the home office to 
gain a larger experience in the field, 
and has been appointed assistant in 
charge of Georgetown (D. C.) district. 

J. B. Williamson, who maintained a 
good record with the Prudential and 
the Home Life of America for eight 
years, has been appointed assistant at 
Wilmington, and C. A. Dougherty has 
been appointed assistant of the Central 
district, both under the supervision of 
Supt. Roth of the Delaware division. 

J. Raymond Crawford, of Philadel- 
phia, has been appointed office assistant 
at the home office. 





MANAGERS WANTED. 





The Union Life of Toronto in its 
official publication of March 20, printed 
a display ad. on the front page which 
read as follows: 

“Wanted: Several bright, energetic, 
successful agents to qualify for posi- 
tions of superintendents, which are 
now available and will become avail- 
able in increasing numbers by reason 
of the great expansion of the Compa- 
ny’s business. Those who are ready 
now Write At Once. Those who expect 
to be ready soon, please let us know 
when; we will keep you in mind. All 
communications to the address, Super- 
intendent of Agencies, Head Office.” 

There never was a greater demand 
for men who can go out on their own 
initiative and do something worth 
while; men who can lead. This ap- 
plies to all companies. 





Prudential and Gibraltar. 





In the Newark Sunday Call of 
March 12, ex-Governor Fort of New 
Jersey, who is making a trip around 
the world, in a letter published, made 
the following comment as to the Rock 
of Gibraltar: 

We returned from Cadiz and 
went from there to Gibraltar. The 
first thought any of us had was 
“Prudential.” I heard persons on 
the deck near me say, “There is 
Dryden’s Rock.” I had to laugh. 
It would seem that in the United 
States Great Britain’s great for- 
tress is better known as “Pruden- 
tial Rock.” It certainly is a great 
rock, and we enjoyed every one of 
the sixty hours spent at Gibral- 
tar. 

Peter Egenolf, a veteran in the Pru- 
dential’s service, was at Gibraltar Feb- 
ruary 26 and sent a post card to Vice- 
President Col. Forrest F. Dryden, upon 
which he wrote the following: 

We have had the pleasure of get- 
ting near the Rock. Its strength is 
concealed. This is not the case 
with the Prudential Rock. 











Metropolitan Life 
Lnsurance Company 


(Incorporated by the State of New York) 
(Stock Company) 


~Of the People 
The Company 5; the People 
For the People 


The Daily Avetage of the Company’s 
Business during 1910 was: 
507 per day in Number of Claims Paid. 
6,163 per day in Number of Policies 
Issued and Revived. 
$1,428, 738,00 per day in New Insurance 
Issued and Revived. 


$212,733.23 per day in Payments to 
Policyholders and Addition to Re- 
serve. 

$121,717.71 per day 
Assets. 





in Increase of 





METROPOLITAN LIFE INSURANCE COMPANY 
HOME OFFICE BUILDING 


JOHN R. HEGEMAN, President 








J. G. WALKER. President 
T. WM. PEMBERTON, lst Vice-President W. L. T. ROGERSON, 2nd Vice-President 
E. D. HARRIS, Secretary 


ORGANIZED 1871 


LIFE INSURANCE COMPANY 


OF VIRGINIA 
Home Office, Richmond, Virginia 
THE OLDEST Southern Life Insurance Company : 
THE LARGEST AND STRONGEST Southern Life Insurance Company: 
THE PIONEER Southern Industrial Life Insurance Company: 


Its Policies are clear and definite in their provisions, and their values are absolutely 
guaranteed, 








Assets December 31, 1910 $6,338 ,576.82 
Liabilities December 31, 1910, 5,106,996.02 
Insurance in Force December. $1, 1910.. 72,440,374.00 
Total Payments to Policyholders since Organization.. 10,786,598, 97 











LIFE INSURANCE COMPANY 


OF BOSTON MASSACHUSETTS 
GOOD AGENCY CONTRACTS TO GOOD AGENTS 
APPLY TO HOME OFFICE, 178 DEVONSHIRE ST., BOSTON 

—OR TO 


W. N. COMPTON, General Agent, 220 Broadway, New York 
FRANCIS MARSH, Mgr. for Eastern Mass., 120 Franklin St., Boston 
WHITE & FENWICK, State Agents, Union Bldg., 9 Clinton St., Newark, N. J. 
The Company issues the best and most liberal forms of Life, Endowment and Term 
Policies, complying with the rigid requirements of the Massachusetts Laws ~ 











NOW ORCANIZINC 
THE CITIZENS LIFE INSURANCE COMPANY OF AMERICA 


Home OMeoce—Reading, Pa. 
THE READING FINANCE AND SECURITIES COMPANY INC., Fiscal Agents 
402-404 Colonial Trust Bidg., Reading, Penna. 








The Great Western Life Insurance Company 


of Kansas City, Missouri 
GEORGE STEVENSON, Jr., President JAMES CHAPELLE, Secretary and Treasurer 


Every Policy of This Company is Secured by the Full Legal Reserve 
Deposited With the Insurance Department of the State of Missouri 


Desirable general agencies for men with records as producers. Address the Company 
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The leading districts of the Metro- Jackson, Tenn., Gaston; St. pennant 
politan (exclusive of the Pacific Coast) Mo., Murphy; Genesee, N. Y., Moran; 
in average per month per man in paid Schenectady, N. Y., Sullivan; Peter- 
for ordinary to and including March 1, boro, Can., Rothwell; Ottawa, Can., 
together with superintendents, are as Shortly; Williamsburg, N. Y., Gold- 
follows: stein; Staunton, Va., Hall; Dearborn, 

Knickerbocker, N. Y., Supt. Bruenn; Ill, Haut. 
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NEW YORK’S APPALLING DISASTER 





It is almost inconceivable that a ter- 
rible disaster such as occurred in New 
York city on Saturday last, as a result 
of which 145 lives, mostly girls and 
young women, were lost, could occur in 
an enlightened center like this, especi- 
ally when the recent shocking warn- 
ings as to the result of negligence is 
taken into consideration. The daily 
papers publish photographs of a flimsy, 
narrow almost perpendicular fire es- 
cape, which warped and collapsed un- 
der the weight of those who tried to 
use it as an avenue of escape from a 
burning building. Denied the proper 
means of leaving the structure, frantic 
women leaped from the windows of the 
eighth and ninth stories of the struc- 
ture only to be crushed into an almost 
unrecognizable mass on the pavement 
below. 

Not only was the fire escape inade- 
quate, but doors which should have 
been open were found to be securely 
locked, and other doors opened inward 
instead of outward as required by the 
law. 

It is the same old story. Everybody 

with a semblance of authority and re- 
sponsibility for this feature of the 
city’s safety has anticipated just such 
a calamity, and the next month or so 
will be spent in explanations and 
white-washing. There will be a de- 
mand for legislation, temporarily at 
‘least, and then all will be forgotten, 
except by those where family ties have 
been torn asunder and death entered 
the home. 

Last November a fire occurred in a 
factory in the city of Newark and 26 
girls and women lost their lives in a 
manner similar to that above referred 
to. It seems but a few days since the 
explosion on the New Jersey side of 
the North River which was said to 
have entailed a heavy loss of life. Are 
these tragedies to continue and the 
horrible lessons to go unheeded? 
There is a responsibility somewhere, 
and punishment should be meted out. 

Speaking of the Newark disaster, 
The Pelican, of December, published 
by the Mutual Benefit Life, had the fol- 
lowing to say: : 

There are in this country hundreds 
of factories where a similar catastro- 


phe, under unfavorable circumstances, 
might result in case of fire. Of course 
the great need is protection—safety 
devices, adequate means of escape ia 
case of emergency, fireproof construc- 
tion in factories, etc. 


There are many factories, however, 
where there are no modern safety de- 
vices, where the means of escape in 
case of fire are woefully inadequate, 
where the construction is not fireproof. 
In these factories thousands of women 
and girls are employed. Dire necessity 
compels them to earn their livelihood 
in this way. They know the dangers, 
but they take the risks, because they 
feel that they must. 


Of the twenty-five women and girls 
who lost their lives in the recent New- 
ark fire, many were widows, and the 
others were, for the most part, father- 
less girls, who were working to help 
support widowed mothers. 


The mistakes of the past cannot be 
undone, but the lesson of the present 
can be heeded. It is not work that 
kills, but the struggle against over- 
whelming difficulties. 

That is only a sample of pages which 
were written at the time, and yet in a 
short space of four months, a far more 
shocking calamity occurs under almost 
similar conditions. 





HONORABLE COMPETITION. 





That competition, although intense, 
may yet be conducted along dignified 
and wholly honorable lines, is attested 
by the letter recently addressed by E. 
G. Halle, chairman of the Western In- 
surance Bureau, of Chicago, to members 
of that organization, regarding the pro- 
posed merger of the Rochester German 
and the German-American Insurance 
companies. 

Instead of seeking to take advantage 
of the unsettled affairs of the Rochester 
German in an effort to raid its busi- 
ness, Mr. Halle counsels that the Bu- 
reau members “evidence a true spirit 
of loyalty” to their associates, “‘by giv- 
ing imperative orders to their field rep- 
resentatives to abstain from taking any 
action tending in any manner to disturb 
the business of the Rochester German 
until its future has been definitely de- 
termined.” 

The letter is a manly one, and reflects 
high credit upon its author. May the 
spirit of “live and let live” continue to 
troaden in the realm of fire under- 
writing. 





THE JUMPING KIGHT. 





A characteristic of J. F. Kight, of 
Abstract fame, is somewhat similar to 
that of the “German flee”—he is always 
on the jump. As soon as his pernicious 
practice is discovered, he is compelled 
to seek new fields. No better evidence 
of the fact that the business engaged in 
is a disreputable one is needed than 
that it will not stand scrutiny, or the 
searchlight of investigation. If Kight 
is honest in his avowal that his 
chief object is to save policyholders 
money, why does he not open up per- 
manent offices and “hang out a shin- 
gle?” 

Six months ago he was operating in 
Wisconsin. Since that he has been 


heard of in several States, and now 
Commissioner Wright, of Georgia, has 
issued a warning to the policyholders 
of that State against the operations of 
Kight and his work, as will be noted 
by an article elsewhere. 


SEEK EXTENSION OF TIME. 





Life Companies Unable to Dispose of 
Stocks Within Period Granted—New 
Measures at Albany. 





Albany, March 29th.—The bill which 
would permit the Metropolitan and 
other insurance companies to retain 
certain stock, which was made prohibi- 
tive for them to hold by the Armstrong 
law, after five years to dispose of it, 
will be given a hearing before the joint 
Senate and Assembly committees on 
April 5th. The five years is about up, 
and it is now found that, although the 
companies have disposed of a great 
deal of the prohibited stock, there is so 
much of it still in their hands that to 
throw it all on the market within the 
short time left would result in a great 
loss to the companies. To avoid such a 
result this bill was introduced. It pro- 
vides that the companies, having this 
class of stock, may hold it but must 
not secure any more. Superintendent 
Hotchkiss of the Insurance Department 
is against the bill, insisting that the 
Armstrong law be lived up to and that 
the companies have had plenty of time 
to dispose of the stock in question. It 
is probable that representatives of all 
the companies holding such investment 
will appear at the hearing to argue for 
the bill, and they will undoubtedly in- 
clude many of the most prominent law- 
yers in the State. 

On Wednesday of this week hearings 
will be given on the anti-rebate and 
brokers’ license bills. At the hearing 
last week on the bill to place fraternal 
insurance societies under the jurisdic- 
tion of the Superintendent of Insur- 
ance, which was modeled after a meas- 
ure adopted by the National Fraternal 
Congress at Mobile, as has already 
been announced, those who appeared 
for it were the representatives of all 
the large fraternal organizations. 

The only opposition was expressed 
by representatives of the Federated 
Fraternities of Pennsylvania, who de- 
clared that the bill would create an in- 
surance trust. John J. Hynes of Buf- 
falo, representing the Catholic Mutual 
Benevolent Association, said that the 
Federated Fraternities was unknown to 
the Fraternal Congress, and Superin- 
tendent Hotchkiss read a letter, which 
declared that the federation existed 
only on paper. 





NO PROFIT FROM LAPSES. 





Misleading Delusion Completely Refut- 
ed by Efforts to Keep Policies 
in Force. 

Life insurance agents often find it 
necessary to combat the popular im- 
pression that the companies realize 
large profits from lapsed and surrénd- 
ered policies. Promoters of new com- 
panies have too often affirmed the real- 
ity of such gains, in their unwarranted 
estimates of future profits to be real- 
ized on life insurance stocks. Assess- 
ment managers likewise constantly re- 
fer to the enormous gains accruing 
from forfeitures and lapses in old line 
companies as one of the chief sources 
of profit to stockholders and of hard- 
ship to policyholders. The fake five year 
endowment fraternals, now happily 
nearly all defunct,“ were accustomed 
loudly to proclaim the same exploded 
doctrine of profits from lapses, as the 
basis for the impossible future divi- 
dends which they promised. 


What the Gain and Loss Exhibit Shows. 


The well-informed agent understands 
that there is in reality no substantial 
profit from lapses in an old line life 
insurance company. Nevertheless, this 
statement seems to be refuted by the 
“Gain and Loss” exhibit, which in every 
comparison sets out an alleged “Gain 
from lapsed and surrendered policies.” 
The gain thus set out represents the 
difference between the reserve pertain- 
ing to the policy and the cash surrend- 
er value allowed. In most companies 
this technical gain would be the full 
reserve in the case of a policy sur- 





OF PERSONAL INTEREST 











Although celebrating his 84th birth- 
day, J. F. Downing, of Erie, Pa., general 
agent of the Western department of the 
Philadelphia Underwriters, on Friday 
last, was yet as mentally and physically 
alert as many a man of half his years. 
Of a kindly disposition Mr. Downing is 
held in affectionate esteem by his pres- 
ent and former employes, who did not 
fail to take note of his latest birthday 
anniversary. 





H. J. McFarland, a well-known life 
insurance man of Savannah, has been 
appointed general agent for the U. §. 
Annuity & Life of Chicago for Southern 
Georgia. V. P. Wells has been appoint- 
ed manager for the State of Utah in 
which the Company has just been li- 
censed. He was formerly manager for 
the Beneficial Life in the home office 
at Salt Lake. F. R. Wendel of Detroit, 
well known ia that city as manager of 
the Provident Savings for some years 
past, has joined the forces of the U. S. 
Annuity & Life as manager there. 

A. Levy, superintendent of the Met- 
ropolitan at Hoboken, N. J., says that 
the success of 1910—best in the history 
of the district—was due in no small 
measure to deputy superintendents 
a Rosenthal and Von Hazm- 

urg. 





J. B. Sells has resigned as assistant 
to the president of the Security Life, 
of Chicago, and will join the Equitable 
as general agent at Chicago 


rendered at the end of the first or sec- 


ond year, or a part of the reserve in 
the case of any subsequent surrender 
up to the ninth or fourteenth year. 
Technically, this difference between the 
reserve and the cash allowed is a gain, 
and in some of the largest companies 
it amounts to several hundred thousand 
dollars every year. 


No Real Net Gain from Lapses. 


Why then do we say that there is 
in reality no profit from lapses? The 
well-informed agent knows the answer 
—that the losses to the company in 
the case of lapsed business offset the 
technical gains. Every one understands 
that a lapse in the first or second year 
involves an actual loss to the company, 
because of the initial expense of secur- 
ing the business, notwithstanding the 
forfeited reserve. As a general rule, 
there would even be a loss in the third 
or fourth year. In all such cases lapses 
mean a direct net loss; but an even 
greater loss is inflicted indirectly when 
lapses are numerous. For example, it 
is the sound risk that withdraws. The 
man whose health is greatly impaired, 
so that he is no longer insurable, or is 
likely soon to die, clings to his life 
insurance. Thus abnormal lapsing in- 
creases the proportion of impaired lives 
remaining and raises the death rate of 
the company. Though there may ap- 
pear to be a technical profit from for- 
feited reserves in the third or fourth 
years or later, it is doubtful whether 
that profit is not much more than off- 
set by the deterioration of the business 
on the book through the withdrawal of 
sound lives. 


Practice of Companies. 


The delusion, that a company can 
make money by losing business, is 
thoroughly dissipated by the fact that 
every company constantly bends its ut- 
most efforts to prevent the lapse or with- 
drawal of policies. This is true in mu- 
tual companies, and it is none the less 
true in purely stock companies, where 
every dollar made belongs to the stock- 
holders. It is possible that well-man- 
aged and conservative companies may 
not be great losers by a moderate lapse 
rate, but it is certain that even such 
companies do not care to take the 
chance of an increase in that rate. 
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LOST BY THE MILL MUTUALS 


$20,000,000 





LINE GETS AWAY. 





Finely Protected Properties of Western 
Electric Company Now Wholly 
Insured in Stock Offices. 





Boston, Mass., March 28.—One of the 
most notable defeats suffered by the 
New England mill mutuals in a long, 
long time, was experienced early last 
week, when the entire $20,000,000 line, 
carried by the “senior companies” upon 
the extensive properties of the West- 
ern Electric Company, was lost by 
them to the stock offices. 

The business, which had been insured 
in the mutuals of New England for 
years, is of exceptional merit, all build- 
ings being of the most approved con- 
struction, and equipped with every 
device designed to prevent fire, or ex- 
tinguish it if once underway. The man- 
ufactories of the Western Electric Com- 
pany are located in widely scattered 
parts of the country, the principal 
plants being at the centers of San Fran- 
cisco, Pittsburgh, Philadelphia, Atlanta, 
Omaha, Minneapolis, Chicago and Haw- 
thorn, IIL, the last named boasting 
the largest and perhaps finest of the 
establishments. 

It is understood here that the busi- 
ness, now handled by the Chicago and 
New York agency and brokerage firm 
of Marsh & McLennan, has been placed 
with the Factory Insurance Association 
and the Western Factory Association, 
at all points, except New York and Chi- 
cago, where the companies are dealt 
with direct. 

The mutual men are greatly chagrin- 
ed at the loss of the line, which was 
one of the largest and generally most 
desirable upon their books. Animated 
speculation is being indulged in as to 
what induced the transfer of the in- 
demnity, and while nothing upon this 
score is definitely known, or if known, 
divulged here, the prevailing impression 
is that the Western Electric Company 
has been influenced in its action by the 
late decision of the American Tele- 
phone and Telegraph Company to in- 
sure in stock companies. Marsh & Mc- 
Lennan are likewise to handle the line 
of the latter corporation. 

While no corporate connection exists 
between the Western Electric Company 
and the American Telephone and Tele- 
graph Company, they have many stock- 
holders in common, and the relations 
between the two interests are very 
cordial 





JERSEY FIRE UNDERWRITERS. 





American of Newark to Launch An 
Annex—Will Write Independent 
Lines. 





Policies and advertising literature is 
now being prepared for the Jersey Fire 


Underwriters, an annex of the Ameri- 
can Insurance Company of Newark, 
which, it is planned, will be ready for 
business on or before April 15th. The 
Jersey Fire Underwriters will do a gen- 
eral business throughout the country, 
acting wholly independently of the 
American Insurance Company, and will 
have its own local representatives at 
all points save New York city and Chi- 
cago, where the organization will not 
write. 

Behind the policies of the Jersey 
Fire Underwriters will be gross assets 
of $9,043,082; a net surplus of $2,620,- 
399, and a management of the most 
progressive type, with a long record of 
success to its credit. 





WITHDRAWS FROM THE WEST. 





Virginia State to Restrict Operations 
to South—May Re-enter New 
York. 





The Virginia State, of Richmond, has 
decided to retire from States in the 
West in which the Company has hereto- 
fore operated. The States are Illinois, 
Indiana and Missouri. Illinois and In- 
diana have been supervised by Shipman 
& Wayne, general agents in Chicago, 
and Missouri agents, of which there 
were only two, one in Kansas City and 
one in St. Louis, have reported direct 
to the home office. Secretary A. H. Har- 
ris announces that the policy of the 
Company will be to confine its opera- 
tions entirely to the Southern field, with 
the exception that it will maintain an 
agency in Philadelphia and will shortly 
re-enter New York State, possibly plant- 
ing an agency in New York city. 





LICENSED IN MARYLAND. 





Newark Fire Enters the State, Appoint- 
ing M. O. Selden Its Baiti- 
more Agent. 





The Newark Fire, of Newark, N. J., 
has been admitted to Maryland, and 
plans to begin writing there to-morrow, 
Friday. M. O. Selden, one of the lead- 
ing agents of Baltimore, has been 
given the Company’s representation for 
the Monumental City. 

E. J. Haynes, Jr., president of the 
Newark Fire, is gradually extending 
its agency connections along highly 
desirable lines, a policy he will con- 
tinue to follow. Mr. Haynes is now in 
Boston looking over the agency situa 
tion in that city with a view to making 
a connection for his Company. 





Agitating for Reduced Rates at Mil- 
waukee. 





Agitation for an investigation of fire 
insurance rates with a view to their 
reduction, is being made by the retail 
merchants section of the Merchants and 
Manufacturers’ Association of Mil- 
waukee. 





CONTINENTAL INSURANCE COMPANY 


OF NEW YORK 
FIRSTS 


First in net surplus 
First in opposing unfair dictation 
First in supporting Agency interests 


Home Office Western Office 
46 Cedar St., New York 280 La Salle St., Chicago 


HENRY EVANS, President 











FIDELITY-PHENIX FIRE INSURANCE COMPANY 


OF NEW YORK 





One of our business principles 
is that the good of the Agent 
is the good of the Company 





Western Office 
205 La Salle St., Chicago 


Home Office 
46 Cedar St., New York 


HENRY EVANS, President 








FIDELITY (FIRE) UNDERWRITERS 


OF NEW YORK 


We want more good Agents, and we remind 
possible applicants that the backing of this 
organization is worth having. 


Gross Combined Assets ......$37,988,337 


Policyholders Surplus........... $20,797,688 

Liabilities ......... ssepeubnietSeceeeisois $17,190,649 

SINE, snes btccaceuesidnencesivasesse $4,500,000 
Home Office Western Office 


46 Cedar st., New York 280 LaSalle St., Chicago 




















grade Agency plant. 


THE GENERAL FIRE 
ASSURANCE CO. 


ORGANIZED 1819 


The Oldest and 
Strongest French Fire 





OF PARIS 


United States Trustees 


SAMUEL McROBERTS, Vice Pres., National City Bank, New York 
PAUL M. WARBURG, Kuhn, Loeb & Co., New York 
JAMES NICHOLS, Pres., National Fire Insurance Co., Hartford 





Insurance Company 


This Company has recently entered the principal States, and is establishing a high 
THE GENERAL FIRE will pursue a broad and liberal under- 
writing policy, in accord with its honorable and prosperous career of nearly a_ century. 
Has subscribed to the principles of the National Association of Local Fire Insurance 
Agents, and desires representation in the principal Cities and Towns. 


United States Managers 


FRED. S. JAMES & CO. 


123 WILLIAM STREET 
NEW YORK 
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APPROVED BY ' DIRECTORS 


RATIFY MERGER ARRANGEMENT. 


Stockholders of Rochester German to 
Vote Upon Its Consolidation With 
German-American. 





Satisfactory progress is being made 
in the proposed merger of the Roches- 
ter German Insurance Company of 
Rochester, with the German-American 
Insurance Company ef New York, and 
it is anticipated that within a short 
time the entire transaction will have 
been consummated. Directors of the 
Rochester German met Thursday last, 
and unanimously ratified the suggested 
amalgamation. 

Resolutions adopted by the Rochester 
German Board on Saturday, and which 
were likewise passed by the directors of 
the German-American on Tuesday, are 
us here given: 

Resolutions Adopted. 

“Whereas The parties hereto are both 
fire insurance corporations duly organ- 
ized under the laws of the State of New 
York, which two corporations desire to 
be merged and consolidated into a’ new 
corporation, in which shall be vested 
all the rights and interests of the par- 
ties hereto in and to every species of 
property and things in action belonging 
to them, or either of them. ; 

“Now, Therefore, in consideration of 
the premises and of the covenants and 
agreements herein contained, the par- 
ties hereto do hereby agree to merge 
and consolidate into one. corporation, 
under the name of the German-Ameri- 
can Insurance Company, under and pur- 
suant to the laws of the State of New 
York, and upon the following terms 
and conditions: 

“First.—The amount of the capital 
stock of the corporation formed by such 
merger and consolidation shall be two 
million dollars ($2,000,000), divided into 
twenty thousand (20,000) shares of one 
hundred dollars ($100) each. 

“Second.—A copy of the charter under 
which the business of such new corpora- 
tion is to be conducted is hereto an- 
nexed, marked ‘Exhibit A.’ 

“Third.—The manner of distributing 
the capital stock of such new corpora- 
tion shall be as follows: Each holder 
of the capital stock of the Rochester 
company shall be entitled to forty-five 
and 7-100 dollars ($45.07) par value of 
the common stock of the new corpora- 
tion for each share of the capital stock 
of the Rochester Company owned by 
him; and each holder of the capital 
stock of the German-American Company 
shall be entitled to receive one hundred 
and eighteen and 31-100 dollars ($118.31) 
par values of the capital stock of the 
new corporation for each share of the 
capital stock of the German-American 
Company owned by him. 

“No stockholder of either of the par- 
ties hereto shall be-entitled to receive 
certificates of stock in the new corpora- 
tion until he has surrendered to such 
new corporation for cancellation the 
certificate or certificates of the capital 
stock of the parties hereto owned by 
him. 

“The directors of such new corpora- 
tion shall have fuli power to prescribe 
the manner in which certificates of 
stock in the new corporation shall be 
issued, upon the surrender of the out- 
standing certificates of stock of the 
parties hereto, and shall also have full 
power to issue fractional scrip certifi- 
eates to such amount and upon such 
conditions as they may deem advisable: 

“In witness whereof the German- 
American Insurance Company and the 
Rochester German Insurance Company 
of Rochester, New York, have caused 
their instruments to be executed by their 
respective presidents, and their re- 


spective corporate seals to be hereto 
affixed, attested by their respective sec- 
retaries, the day and year first above 
written. 

“Now therefore be it resolved: 

“TI. That the proper officers of this 
company be, and they hereby are, au- 


thorized and directed to execute the said 
agreement in the name of the company 
and to cause its corporate seal to be 
thereunto affixed, and to do all such 
other acts and things as may be neces- 
sary and proper to effectuate the con- 
solidation of the said two corporations, 
upon the terms and conditions therein 
set forth. 

“Il. That a meeting of the stock- 
holders of this company be called, to 
be held at the principal office of the 
company in the city of Rochester, New 
York, on the 29th day of April, 1911, at 
12 o'clock noon, to vote upon and ap- 


prove the said agreement, and that the | 
assistant secretary be, and hereby is, | 


authorized and directed to prepare a 


notice of said meeting, stating the time, | 


place and object thereof and to cause 
the same to be served upon each and 


every of the stockholders and publish- 


ed as required by law. 
Basis of Stock Exchange. 


In view of the favorable action by | 


the board, President Albrecht Vogt was 
empowered to appoint & committee of 
three which will formulate a report 
which, after being formally passed 
uyon by the board, will be forwarded 
to stockholders of the Company. It is 
expected that the report will rehearse 
the details of the proposed merger, set- 
ting forth the advantages to be derived 
by all concerned. 

In the charter of the new Company it 
is provided that there shall be sixteen 
directors, the Rochester company to be 
represented by two, namely, J. J. 
3ausch, president of the Bausch and 
Lamb Optical Company, and Supreme 
Court Judge William E. Werner. It is 
also provided in that instrument that 
the main offices shall be in New York 
city and such other places as may be 


decided upon, with the foregone conclu- | 
sion that such general offices shall also 


be jointly maintained in Rochester. 

The capital of the German-American 
under the amalgamation will be $2,000,- 
000, divided into 20,000 shares of $100 
each. 

The capital stock of the new compa- 
ny will be $2,000,000, divided into 
20,000 shares of the par value of $100 
each. Rochester German stock is ex- 
changeable for the common stock of 
the new company at par at the rate of 
$45.07 for each share of the capital 
stock of the Rochester company which 
the shareholder may elect to turn in. 
Similarly, the shareowners of the 
German-American company of New 
York may receive $118.31 par value of 
the capital stock of the new company 
for each share of stock turned in. 

The seeming disparity in basis of 
distribution of stock of the new com- 
pany is to be explained by the fact that 
the ratio which has been fixed by the 
State Insurance Department, is based 
on the proportions of the capital stock 
and surplus of the respective compa- 
nies party to the merger, to the total 
capital stock and surplus of the com- 
pany to be formed. 

Underwriters to be Formed. 

The German-American will endeavor 
to perpetuate the plant of the Roch- 
ester German through the medium of 
an underwriters annex, it proposing to 
issue a policy called the “Rochester 
German Underwriters of the German 
American Insurance Company,” in ef- 
fect duplicating the arrangement now 
existing between the Hartford Fire and 
the New York Underwriters Agency. 

While the German-American has 
never favored the general agency idea 
to which the Rochester German man- 
agement was so partial, it is under- 
stood that whatever agencies show a 
uniform profit will be retained. 





The business of the Sovereign Fire 
of Canada, in the State of Oregon, has 
been re-insured in the Firemen’s Fund 
of San Francisco. 





Admission into Massachusetts has 
been secured by the Phenix Fire, of 
Paris, one of several European compa- 
nies, for which Starkweather & Shepley, 
of Providence, are the United States 
managers. 





CHANGES IN SOUTHERN FIELD. 





Atlanta General “hasney Firm to Re- 
strict Its Territory to Four 
States. 





The Union of Philadelphia and the 
State of Pennsylvania will retire from 
the general agency of Hughes & Yates, 
in Atlanta, on April 1, which completes 
the withdrawal of these companies from 
the Southern field. 

Hughes & Yates have decided to con- 
fine their general agency operations to 
the States of Georgia, Florida, Alabama 
and Louisiana, and have disposed of 


their plant for their various companies 
“in the States of Virginia, North and 
“South Carolina. 

In Virginia the New Brunswick and 
the Peoples National, which were in the 
Hughes & Yates general agency, go to 
Howard Saunders, of Hampton, Va., who 
already represents the Girard of Phila 
celphia in that State. The addition of 
these two companies gives Mr. Saunders 
a nucleus for a large general agency 
in Virginia. 

In North and South Carolina the New 
Brunswick general agency has been 
transferred by Hughes & Yates to Har- 
vey Lambeth, at Charlotte, N. C. 
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E. C. Bataille—President. The Amerie an National Bank, Newark. 
Director, Roseville Trust Co., Newark. 


Director, Mutual Trust Co., "Orange. 


w. R. Codington—County Attorney for Union County, Plainfield. 
Director, The First National Bank, Plainfield. 


Ex- Judge, Plainfield City Court. 


William L. Dougiass—Cashier, The Garfield National Bank, New York, 
Walter A. Flint—Ex-Mayor, City of West Orange. 
Vice-President, The First National Bank, West Orange. 
wm. L. Glorieux—President, The Irvington National Bank, Irvington. 
President, Irvington Smelting & Refining Works. 


Mayor, Town of {rvington. 


Edwin B. Goodell—Prest., The Essex Title Guarantee & Trust Co, Montclair. 
Director and Attorney, The Bank of Montclair. 
Manager, The Montelair Savings Bank. 


A. F. Hancock—Insurance, New York. 


Thomas J. Hillery—President, American Trust Co., Morristown. 

President, United Water Supply Co., Boonton. 

President, Boonton Electric Co., Boonton. 

Member, Public Utilities C ommission, State of New Jersey. 
Clarence Hodson—Of Clarence Hodson & Co., Bankers and Brokers, Newark. 

Vice-President, American Trust Co., 
Reuben C. Hunt—Prest., Farmers & Merchants National Bank, Bridgeton. 
Hockenjos Co., Paints, Newark. 
Vice-President, The American National Bank. 


George W. Jagie— President, J. J- 
Director, National § State Bank. 


Director, Mexico City Banking Co., 








President, 


Director, The Second National Bank 
Ex-Judge, Atlantic County Court. 


William H. Vredenburgh—President, The First National Bank, Freehold. 
Judge of the Court of Errors and Appeals of New Jersey, 


William G. Whilden—President, New Jersey Fire Insurance Company. 


New Jersey Fire Insurance Co. 


38 Clinton St., Newark, N. J. 
i05 William §St.,5 New York 


$200,000.00 $750,000.00 .; 
Surplus to Policy Holders 348,000.00 1,350,000.00 


OFFICERS 


Morristown. 


Director, The Franklin Savings Institution. 

R. W. Jones, Jr.—Vice-President, The National Reserve Bank, New York. 
Director, The First National Bank, Jamaica, N. Y. 

City of Mexico, Mexico. 
Director, United States and Mexican Trust C 0., City of Mexico. 

Lewis G. Lockward—President, The Citizens National Bank, Caldwell. 
President, Lane & Lockward Co., Tobacco and Cigar Mfrs 

Samuel Ludlow, Jr.—President, Union Trust Co., Jersey C ity. 
Director, The Broad and Market National Bank, Newark. 
Director, The First National Bank, Montelair. 

Robert M. Petty—President, The Washington National Bank, Washington, N. J, 

Yorthampton, Easton and W ashington Traction Co. 
Vice-President, Washington Gas Company. 

Rudolph F. Rabe—President, The Second National Bank, Hoboken. 
Of Rabe & Keller, Attorneys at Law, New York. 

David St. John, M. D.—President, Bergen County Gas Co., Hackensack. 
Vice-Pre sident, The Hackensack Trust Company. 
Director, The Hackensack National Bank. 

Edmund Eugene Sargeant—Treas., Sargeant Manufacturing Co., Newark. 
Director, The Merchants National Bank, Newark. 
Director, The Irvington National Bank, Irvington. 

Joseph Thompson— President, South Jersey Title and Finance Co., Atlantic City. 
Vice-President, Atlantic Safe Deposit and Trust Co. er 


ee 


NOW READY FOR BUSINESS 


Being I ncreased to: 


RUDOLPH F. RABE, Vice-Pres, 
CHARLES L. AUGER, Vice-Pres. 
E. C. BATAILLE, Treasurer 
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A GREAT CITY’S SHAME 


APPALLING DEATH LIST AT FIRE. 








Factory Employes Trapped While 
Building Fiercely Burns—Fixing 
the Responsibility. 





To the lasting disgrace of the people 
of New York city, nearly one hundred 
and fifty human beings, largely young 
women, were burned to death in a fac- 
tory fire on Washington Place last Sat- 
urday afternoon. 

The appalling disaster is the more 
regretable in that it was wholly pre- 
vyentable. An effort is now being made 
py the Fire Marshal, District Attorney 
and Grand Jury to fix the responsibili- 
ty for so shocking a calamity, and in 
the interests of common humanity it is 
greatly to be hoped that the guilty in- 
dividual or individuals will be found, 
and proper punishment meted out. 

Not that such action will in any way 
assuage the grief of those who mourn 
pecause of the loss of their dear 
ones, but that due warning may be 
given to other heartless owners of 
property, whose chief concern is to se- 
cure the maximum of interest upon 
their investment regardless of the 
safety of helpless tenants or their em- 
ployes. 

Warnings Frequently Given. 

Shocking as was Saturday’s disaster 
it did not wholly surprise those ac- 
quainted with fire hazards in New 
York, and Fire Chief Croker is on 
record as saying that a similar “acci- 
dent” may be expected any day, thous- 
ands of buildings being as poorly safe- 
guarded against fire as was the Wash- 
ington Square property. 

Views of Underwriters 

The necessity for a law compelling 
the installation of automatic sprinklers 
in all buildings more than 65 feet high 
devoted to mereantile or manufacturing 
pursuits was pointed out by Charles G. 
Smith, a member of the Board of Fire 
Underwriters, and who has served on 
the Building Code Commission since 
1906. 

“Our building laws are deficient with 
respect to safety of life and property 
against destruction by fire, said Mr. 
Smith, “and should be revised complete- 
ly and made to fit the present methods 
of building construction. I believe that 
this horrible experience is ample reason 
for taking immediate and active steps 
for the adoption of all necessary build- 
ing regulations having this end in view. 

Warning from Newark Fire. 

“That there should have been such a 
fire is no surprise to me. I am on rec- 
ord before an investigating committee 
in Albany, called when the Newark fire 
was the subject of much comment, as 
having predicted that New York city 
must expect far worse catastrophies. 
If the loss of life had been twice as 
great in Saturday’s fire, I should have 
felt no surprise. And yet if the building 
had been equipped with automatic 
sprinklers, I doubt if there would have 
been a life lost. In fact, my experience 
of thirty years leads me to repeat that 
there would not have been one life lost.” 

“Automatic sprinklers should be re- 
quired by Jaw in such buildings. The 
difference in the insurance rate goes 
largely to paying for the installation of 
the sprinklers. I have known cases 
where the reduction in premium cost by 
reason of the installation of automatic 
Sprinklers paid for the equipment al- 
most at once. The average reduction 
in insurance rate is equal to a return 
of 25 per cent. upon the money invest- 
ed, which means that the installation 
would pay for itself by saving in insur- 
ance cost alone in four years.” 

Mr. Smith said that a stream from 
the street level to do good service 
should not have to be played upon a 
— higher than sixty or sixty-five 
eet. 


“This is the height of a five-story 
building,” he said, “whereas the eighth 


story of the shirtwaist factory, where 
the fire started, was one hundred feet or 
more above the street. Because a hose 
stream cannot be played effectively at 
a height greater than sixty-five feet, or 
five stories, non-fireproof buildings used 
for mercantile or manufacturing pur- 
poses should be restricted to sixty-five 
feet. Owners of fireproof buildings 
taller than sixty-five feet when used 
for mercantile or manufacturing should 
be compelled to install automatic 
sprinklers, 
Tight Bulkheads Needed. 

“Another thing. The present law 
places no limit upon the size of the floor 
area of buildings between fire walls. 
The same principle exactly that ship 
owners follow to protect their pas- 
sengers’ lives at sea, by the use of 
watertight compartments, should be 
adopted on land two save the lives of 
working men and women. The size of 
the floor area between fire walls should 
not be permitted to exceed 10,000 square 
feet for a fireproof building and 5,000 
square feet for non-fireproof buildings, 
and in each case the fire walls should 
be equipped with automatically operat- 
ing fireproof doors. There should be no 
opportunity for any manufacturer to 
crowd as many as one thousand work- 
ing people in one room.” 

Our theatres have been made safe, 
Mr. Smith pointed out, since the lesson 
learned by the Iroquois Theatre fire in 
Chicago. Automatic sprinklers are re- 
quired in all theatres, he said. And in 
this strange custom of protecting to the 
utmost the pleasure seeking public, 
while omitting to take similar precau- 
tionary measures on behalf of the hordes 
forced to labor in lofts, Mr. Smith feels 
a great injustice is committed. 

Protection Given in Theatres. 

“Our theatres seat an average, say, of 
1,800 persons. The tallest gallery of 
most, if not all, of them is within the 
sixty-five-foot reach of the fire hose. 
Furthermore, people who go to the 
theatre pay for the privilege, and, at the 
outside, are in the building not more 
than three hours. The Iroquois fire has 
resulted in absolute protection for New 
York theatregoers. But why should the 
women and girls who have no choice, 
but must work for their food in lofts at 
least eight hours a day, not be protect- 
ed?” he asked. 

Although the automatic sprinkler is a 
patented apparatus, there are several 
sharply competing companies, Mr. Smith 
says, and two or three of them have al- 
most equally trustworthy equipment. 

Elbridge G. Snow said he thought it 
would be a good thing for Commission- 
er Waldo to have charge of the inspec- 
tion of buildings. The intimate relation 
between putting out a fire and prevent- 
ing one was such as to render singular- 
ly appropriate the plan to authorize 
Commissioner Waldo to detach at suit- 
able intervals men from his own force 
to inspect buildings. Mr. Snow added 
that he believed this policy was highly 
successful in Boston. 

Faith in Automatic Sprinklers. 

“Automatic sprinklers would have put 
out the fire in the shirt waist factory 
at once,” said Mr. Snow. “Speaking 
roughly, I should say their installation 
there would have cost not more than 
$6,000. A better name than fireproof 
for such a structure would be a slow 
burning construction building. And 
there are several grades of slow burning 
construction. Some of them are better 
than others. There should be some re- 
striction by law as to the number of 
persons on a floor, and then some provi- 
sion should be made for getting them 
out by fire escapes. The capacity of fire 
escapes should be regulated according 
to the number of employes. 

“San Francisco has learned this. I 
have seen the front of a fifty-foot build- 
ing covered with fire escapes out there. 

“Have you not noticed the amount of 
rubbish that is permitted to choke fire 
escapes in this city? These methods of 
exits should be inspected by somebody 
at least once a month. 

“The trumpet note te be sounded at 
this time should be, I think, inspection, 
cleanliness and protection.” 





EFFECTIVE APRIL 1. 





New Dwelling Rate Schedule Issued 
for Scranton—General Reduction 
the Rule. 





Fully 18,000 dwellings in Scranton, 
Pa., are effected by the new rate sched- 
ule promulgated for the city, and which 
becomes effective April 1. 

The new schedule was worked out by 
representatives of the Underwriters As- 
sociation of the Middle Department and 
was presented to the Scranton advisory 
board, which comprises: Thomas 
Moore, C. G. Boland, C. H. Genter, 
John §. Luce, W. W. Phillips, E. I. 
Paine and F. L. Hitchcock. The official 
notice issued by Secretary P. C. Ruth 
of the local board follows: 

At a meeting of the district commit- 
tee for Lackawanna county, and the 
advisory committe of the Scranton 
board of underwriters, held in Scranton, 
Pa., March 8 and 9, it was agreed that 
on and after April 1, 1911, dwelling 
house rates and household furniture 
rates, in Scranton, and under fire pro- 
tection, should be made upon the fol- 
lowing basis: 

FRAME DWELLINGS. 
Three-year Rate—Base, 60c. 

Each frame dwelling exposure within 
five feet inclusive, 15 cents. 

Each frame dwelling exposure from 
five to ten feet inclusive, 10 cents. 

No charge for brick dwelling expo- 
sures, 

BRICK DWELLINGS. 
Three-year Rate—Base, 40c. 

Each frame dwelling exposure within 
five feet inclusive, 7% cents. 

Each frame dwelling. exposure from 
five feet to ten feet inclusive, 5 cents. 

No charge for brick dwelling expo- 
sures. 

Over ten feet no charge for dwelling 
house exposures, 

In applying exposure charges, meas- 
urements are to be made between the 
nearest points on the lines of the foun- 
dations of buildings. 

Add a tenant charge of 5 cents for 
each additional occupancy over one. 

Household furniture in all cases to 
take a rate of 10 cents higher than the 
dwelling house rate. 

Condition charges, charges for inac- 
cessible streets, and judgment charges 
for hazardous exposures are to be con- 
tinued as at present. 


Dwellings and household furniture lo- 
cated outside of fire protection, and in 
Dunmore, are to continue at the pres- 
ent rates. 

These rates to apply only to new 


business, and renewals of existing poli- 
cies as they expire. 


Rebates or pro-rata cancellations for | 


the purpose of taking advantage of 
these new rates are prohibited. 





Russell & Fairfield have been ap- 
pointed Boston agents of the New 
Hampshire Fire. 


| “The Leading Fire Insurance Company 
of America.” 





Cash Capital - - $5,000,000.00 
WM. B. CLARK, President. 
W. H. King, Vice-President. 

Henry E. Rees, Secretary. 
Assistant Secretaries. 
A. N, Williams, E. 8. Allen, 
E. J. Sloan, Guy E. Beardsley 
W. F. Whittelsey, Jr., ‘‘Marine” 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK 








ORGANIZED 1859 


Cash Capital... .. $1,000,000.00 
Assets........... 6,648,971.67 
Net Surplus 2,021,740.21 
Surplus for Policy 


Holders 3,021,740.21 


HEAD OFFICE 
Cor. William & Cedar Streets 











For The Procection Of Its 
Policy Holders 


THE HANOVER 


Fire Insurance Company 
HAS A 





CashCapital - + - $1,000,000.00 
Cash Assets - + + $4,395,625.89 
Cash Surplus to Policy 

Holders - + + 82,063,044.01 


The real strength of an insurance company is In the con- 
servatiom of its mapagement, and the management of 
THE HANOVER is an absolute assurance of the security 
of its policy. 

R. EMORY WARFIELD, President 
JOSEPH McCORD, Vice-Pres. and Sec’y 
WILLIAM MORRISON, Asa’t Sec’y 
JAMES W. HOWIE, Gen. Agent 








HOME OFFICE: 
Hanover Bidg., 34 Pine St. 
NEW YORK 














LECITIMATE S 


URPLUS LINES 





OF YORK, 


Authority to adjust and pay all Losses, 
of legal process. 


Extra facilities for Local Agents 


The Yorkshire Insurance Company, Ltd. 


FRANK & DvuBOIS, U. S. Correspondents, 47 William St., New York 


Funds held on deposit in New York banks for protection of American policy-holders. 


ENGLAND 


and Power of Attorney to accept service 











JEFFERSON 


FIRE INSURANCE COMPANY 
OF PHILADELPHIA 


ALEXANDER N. STEWART, President 
8S. LAURENCE BODINE, Vice-President 


SAM’'L W. SCOTT, Secretary 











CONSIDER EXCEPTED CITIES. 
(Continued from page 1.) 
against being taken out of the “except- 
ed” class was unavailing, the Union 
members approving of their former de- 

cision with respect to the field. 

Owing to the many difficulties en- 
countered at Baltimore, the committee 
dealing with that city was granted an 
extension of thirty days in which to 
complete its report. 

The Baltimore agents are understood 
to be divided upon the sole agency idea, 
and are likewise objecting to the sug- 
gestion that the rebuilt portion of the 
city be included in the 10 per cent. area. 
Further conferences between the local 
men and the managerial committee have 
been arranged for. 

Boston, as was anticipated, proved a 
hard nut to crack, the agents in the 
suburban field putting up a strong fight 
against reporting through city men, and 
insisting that they be privileged to deal 
direct with the head offices of the com- 
panies and allowed the commission it 
is now planned to pay the Boston agent 
for supervisory service. The Boston 
committee was also given further time 
to deal with its problem. 

Take Issue With F. H. Ross. 

Referring to a paragraph published 
in our last issue a member of the Com- 
mittee of Nine of the New York Fire 
Insurance Exchange makes the follow- 
ing statement to us: 

A letter has appeared in the last is- 
sue of your valued paper giving what 
purports to be an explanation from Mr. 
®. H. Ross of the circumstances prelim- 
inary to his vote at the special meet- 
ing of the New York Fire Insurance 
Exchange, held on the 2nd instant. 

Reference is made to a supposed 
promise made to him by some members 
of the New York Fire Insurance Ex- 
change Committee as to what should 
be accomplished at a certain meeting 
of the Eastern Union. 

It is to be regretted that Mr. Ross 
apparently made no memoranda of the 
conversation to which he alludes, as at 
this late date it is clear his memory 
has played him false. As to this, the 
members of the committee who held 
the conversation with him which is re- 
ferred to are agreed in concurring that 
the facts are not as stated by Mr. Ross. 











Activity of Southern Associations. 





Following the Mid-year Conference of 
the National Association at Louisville, 
a strong sentiment has- developed 
among southern agents for securing the 
national convention for Atlanta in 1912. 
President Harris, of the Georgia Asso- 
ciation, and Rutherford Lipscomb, of 
Atlanta, a member of the executive 
committee of the National Association, 
are interesting other southern State 
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associations in the movement. 
Florida Association, at its annual meet- 
ing March 27, adopted a 
favoring Atlanta for 1912. 
An effort was made by Mr. Harris 
this year to arrange for a trip by the 


The 


| 


resolution ' 


national officers through the South, but | 


owing to the conflicting dates of the 
State meetings this effort has been 
abandoned. To remedy the situation, it 
is now proposed to have the southern 
associations change their constitutions 
to permit the dates for state meetings 
to be arranged at or about the same 
time, so that in 1912 arrangements can 
be made for a trip by the national offi- 
cers through southern territory prior to 
the convention which it is hoped will 
occur at Atlanta. 





BACK IN THE HARNESS. 





Ferris E. Shaw Connects With Fred S. 
James & Company in a Highly 
Important Capacity. 





In succession to Francis Dana, who 
will be identified with the Western de- 
partment offices of the National Fire, at 
Chicago, after April 1, Ferris E. Shaw 
is now associated with the office of Fred 
S. James & Company, at this city, and 
will have immediate charge of the 
Western business of the General Fire, 
of Paris. 

Messrs, James & Company are United 
States managers of the General Fire, 
the active direction of its policy being 
in the hands of Edward Meinel. Under 
Mr. Meinel’s general supervision the 
Eastern territory is looked after by C. 
Bb. G. Gaillard, while Mr. Shaw will be 
responsible for the Western field. 

The Company is now licensed in 
twelve States, namely, New York, New 
Jersey, Pennsylvania, Massachusetts, 
Illinois, Indiana, Michigan, Wisconsin, 
Minnesota, Missouri, Louisiana and 
Kentucky. 

It pursues a progressively conserva- 
tive policy and is building along ortho- 
dox lines. 

The re-entry of Mr. Shaw into the 
active field of underwriting after an 
absence therefrom of several years, will 
be good news in insurance circles, 
where he is widely and very favorably 
known. 

As agency superintendent of the Lon- 
don & Lancashire and subsequently gen- 
eral agent for the Federal and the As- 
surance companies, he long enjoyed @ 
high reputation for underwriting skill. 





The Aachen & Munich Fire Insurance 
Company and the Winona Fire Insur- 
ance Company have both notified the 
Mississippi Insurance Department that 
they will not renew for business in the 
State for 1911. They both did a re- 
insurance business in the territory 
only. 


FIRE AND LIFE INSURANCE STOCKS. 


(Quot tations furnishe 2d i by E. 8. BAILEY, 


Broker, 66 Broadway, New York City) 





LOUIS SHERWOOD 


REPRESENTING 
Fire, Casualty and Surety Co’s 
15 Exchange Place, Jersey City, N. J. 





EXCELLENT FACILITIES FOR HANDLING 
BROKERS LINES. Phone, 33 Jersey City 








SURPLUS LINES 


D.C. SCHUPP & CO. 
159 La Salle Street, Chicago 


Lines placed anywhere in U. S. and Canada 
LIBERAL COMMISSIONS PAID 











ARNOLD & WANNEMACHER 
REPRESENTING 


Teutonia of Allegheny, Pa. 
Humboldt of Allegheny, Pa. 
German American of Pittsburgh, Pa. 
Detroit of Detroit, Mich. 


438 WALNUT ST., PHILA., PA. 








WESTERN ano 
ATLANTIC FIRE 
INSURANCE CO. 


NASHVILLE, TENN. 


PAID IN CAPITAL - $160,000 
125,000 


PAID IN SURPLUS - - 
GENERAL AGENTS 
PENNA. and NEW JERSEY 
PET TIBONE & KROUSE 


PHILADELPHIA, PA. 








OPERATING IN 


TENN., KY., PENNA. and WASH. 














Established 1864 


EK. Ss. 


Teleph 2817 Rect 





BAILEY 


— DEALER IN— 


Fire Insurance Stocks “A Specialty’ 


66 BROADWAY ; 


NEW YORK 











“STRONG AS THE STRONGEST” 


The Northern Assurance Co. 
(LTD., OF LONDON) 
ORGANIZED 1836 
ENTERED UNITED STATES 1876 


Losses Paid - - $83,000, 000 
Losses Paid in U. S. - $27,000,000 
EASTERN AND SOUTHERN DEPARTMENTS 


Company’s Building. 38 Pine Street 


NEW YORK 








TWO HUNDRED AND FIRST YEAR 


SUN 
INSURANCE OFFICE 
OF LONDON 


FOUNDED 1710 
United States Branch: 
54 PINE STREET, NEW YORK 
Western Department: 
171 La Salle Street, Chicago 


Pacific Department: 
SANSOME AND SACRAMENTO STREETS 
San Francisco, Cal. 
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THE NORTH RIVER 
INSURANCE CO. 


OF NEW YORK 
95-97-99 William Street, N. Y. City 





INCORPORATED 1822 





TOTAL ASSETS DEC. 31, 1910 
$2,283,176.32 





CRUM & FORSTER 


GENERAL AGENTS 
NORTH RIVER INSURANCE CO. BUILDING 


ASSETS 

12-31-10 
Empire City Fire Ins. Co., Inc, 1850... , $1,124,813 
Nassau Fire Ins. Co., Inc, 1852... . 0... 840,04! 
Peter Cooper Fire Ins, Co., Inc, 1853, , , 613,927 
United States Fire Ins. Co., Inc. 1824., 557 342 
Dutchess Fire Ins. Co, Inc. 1906, _., 668,299 


(Where not locally repre sented) 
FOR NEW YORK CITY 
AACHEN & MUNICH FIRE INS. CO. 
ALLEMANNIA FIRE INS. CO. 
JEFFERSON FIRE INS. CO. 









































DIVIDENDS Bid 
COMPANIES CAPITAL | Approx. | When | price | agkea 
Annl. Div. | Payable _| perct | 
C {N York $500,000 10 200 205 TALLMAN & SEARS 
ity 0 ew yr Do00,0 2V0 
Commonwealth. 500,000 10 J ey | 22 | aise | | NEW YORK AND NEw JERSEY JOHN C. PAIGE CO 
Continent 2,000,000 50 ) | 1075 ™ ’ 
Empire City . 200.000, 8 | Tas 125 |. SUBURBAN AGENTS 
Fidelity-Phenix . HED 2,500,000 10 Lie 333 | 340 FIREMEN’S INSURANCE 00. OF NEW JERSEY INSU RANCE 
German Alliance. --.--.-----0--6<--ss--002+ | 1800000 15 | Jeg 270 | 300 8ST. PAUL FIRE AND MARINE INS. 00. 
tering oe a : 380 | 308 WESTERN INSURA\OE CO., PENNA. 
Ge ia ($50) Fire sceccescoes! LODO 20 Jad 280 se 
Glens Falls ($10).. 200,000} 30 | F&I | 1525) .. 80 WILLIAM 8T., NEW YORK CITY 65 KILBY ST. BOSTON, MASS. 
Globe & Rutgers. sa 400,000 40 9 75 | 6¢ 
Hanover ($50).. sued 1,000,000 15 | eB 200 | 210 
HOMO Fire « .---occccc.cccccccess 3,000,000 35 Jad 700 715 
—e S80 ae 1 300000 30 ; £5 300 ae HANDLE YOUR 
agara )) «-+- ‘| le y « 
North River ($25).- 350,000 10 | A&O 150 | 165 eunvene eaueé H. G. HARRIS & CO. 
Peter Cooper ($20)... 70000 | 36 73 «| 780] 408 n * 
eter Cooper "3 abscas 5O, 
papremie ep wo33 8 | S83) | a) 8 |The Markham Way” Fire Insurance 
nited States ($25).... .- 250, 
Westchester ($10) satis aieseete al ne 40 F&A ee ea ATLANTIC CITY. N. |. 
eee eter O50) | -88ee | = -B Jad 370 | 305 ia a » N.J. 
wane Re ting Eighteen Leadi 
TI i eataccaiodinnxs catew costes 2,000,000 15 Q 650 | 660 7 ‘ " presenting Lig n Leading 
Connecticut General.......00...000..2. 022. "300,000 2 Jad | 5 eee i i 
Baultable essence 100) | 7 47 | 3) 2 |) Individual Fire Underwriter nie “panes 
Berton ite: sseeeteereseseecseesecee cess 200,000 12 tas 210 225 OF ST. LouIs for 
r ore Mscocee ow a a e see . 2 e = e 
Home an ‘Lif 150/000 36 & t } 400 425 ‘ THE BEST INDEMNITY ee at eee 
al attan e.. i A , ad 
Metropolitan ($25) +++) 2,000,000 | 7 M&N 155 175 Have desirable opening for 
*rudential ($50)... 7 2, 000 ° eg.ge . 
Travellers Hartford ..............s.ccccc22. 2'500,000 | 20 3 900 Pierce Buildin St. Louis : 
United States Life... 07702002202 | “be4000 | “7 | s&s 90 | 105 g another strong company 
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NOW READY FOR BUSINESS 





NEW JERSEY FIRE’ LICENSED. 





Following Critical Examination by In- 
surance Department Authority to 
Begin Writing is Issued. 





Authority to begin business was is- 
sued the New Jersey Fire Insurance 
Company of Newark, by the home 
Insurance Department immediately its 
examiners concluded their investiga- 
tions of the lately formed corporation. 
The New Jersey Fire, incorporated in 
December last, has assets as follows: 
Cash on deposit with various banks, 


$241,577.82; county, municipal and 
township bonds, $103,000; premiums 
and discounts on bonds, $2,957.86; in- 


terest accrued on bonds to date of pur- 
chase, $517.89; total resources, $348,- 
053.57. 

The liabilities are as here given: 
Cash capital, $200,000; miscellaneous 
items, $53.57; net surplus, $148,000. 

These figures, while sufficient to per- 
mit the New Jersey Fire’s beginning 
business are by no means indicative of 
what the Company will possess later 
on, its management arranging to in- 
crease the capital to $750,000, and the 
surplus to $1,350,000. 

W. G. Whilden is president of the 
corporation; Clarence Hodson, Rudolph 
F, Rabe and Charles L. Auger, vice- 
presidents; George E. Lyon, secretary, 
and E. C. Bataille, treasurer. 

The directors are, almost without ex- 
ception, bankers of prominence in their 
home State, and have evidenced their 
faith in the future of the insurance com- 
pany by subscribing to its stock. 

President Whilden, who will direct 
the underwriting policy of the New Jer- 
sey Fire, needs no introduction to in- 
surance men. Secretary Lyon is like- 
wise an experienced underwriter, hav- 
ing for years traveled New Jersey as 
special agent for the Philadelphia Un- 
derwriters. 

The Company has already arranged 
for representation at many desirable 
points in New Jersey, over sixty agen- 
cies having been established. Applica- 
tion will shortly be made for entry into 
New York, Pennsylvania, Massachusetts 
and Illinois, while still other States will 
be gone into later. 

It is probable that President Whilden 
and Vice-President Hodson will visit the 
larger cities of the West within the next 
few months, looking over the situation 
at close range, and they may conclude 
to extend their trip to the Pacific Coast. 

Whilden & Hancock will represent 


the New Jersey Fire in New York city, 
but elsewhere in the territory no agen- 
cies have been arranged for. 





BROADEN THEIR POWERS. 





Fire Companies May Write Automobile 
Hazards—Other Bills 
ffered. 





The Assembly last week passed the 
bill of Assemblyman Hoey, providing 
that fire insurance companies may in-| 
clude “any or all of the hazards of fire, 
explosion, transportation, collision, loss 
by legal liability for damage to prop- 
erty resulting from the maintenance 
and use of automobiles and loss by 
burglary or theft or both, but shall not 
include insurances against loss by “Te 

| 
| 
| 


son of bodily injury to the person.” It 
is held by those who drafted this bill 
that the bodily injury insurance is al- 
ready handled by the casualty com- | 
panies and that to allow the fire com- | 
panies to assume such risks would re-| 
sult in an overlaping of fields. 
Senator Harden, inserting in the In- 
surance Law a new section (121-a) pro-| 
viding that a person negotiating fire | 
insurance who delivers a policy to the | 
insured shall be deemed the agent of 
tae corporation whose policy he delivers | 
and his receipt of the premium of the 
policy shall be deemed payment to the | 
corporation, and the policy shall be | 
binding upon the corporation in accord- | 
ance with its terms unless it was ob- | 
tained by fraud. | 











Death of Mrs. T. Y. Brown. 





| 
Mrs. T. Y. Brown, mother of S. mi 
Brown, a leading local fire insurance | 
agent of New York city, and widow of | 
the founder of the widely known office, | 
died at her home in this city on Sun- | 
day. Funeral services were held the 
succeeding Tuesday. Mrs. Brown was 
a woman of fine character, and 
for many years was a leading figure in 
philanthropic work at Bayonne, N. J., 
where the family formerly resided. Es- 
sentially of the old fashioned type, her 
sympathies directed primarily to her 
home circle, were yet sufficiently broad 
to encompass her fellow beings, 
and many of the latter, less fortunately 
endowed with the good things of this 
life than she, were remembered con- 
stantly in a substantial manner by her. 
In the death of his mother Mr. Brown 
suffers a great bereavement, but the 
recollection of her high souled activi- 
ties, will ever prove a treasured memo- 
ry to him. 





Hudson Underwriters 
Peoples National 
William Penn 


Continental 

Firemens 

International 

Granite State 

Jefferson, Pa. 

Peoples National 

St. Paul Fire and Marine 
Teutonia 





CLARENCE A. KROUSE & COMPANY 


General Insurance Agents 


Pennsylvania, New Jersey, Delaware, Ohio and West Virginia 
325 Walnut Street, Philadelphia, Pa. 


Representing the following companies for Philadelphia 


For Eastern Pennsylvania and Southern New Jersey 


Western and Atlantic 


ST. PAUL FIRE AND MARINE AGENCY FOR AUTOMOBILE FLOATING POLICES 


International 
Hawkeye and Des Moines 
Western and Atlantic 


Concordia 

Hudson Underwriters 
Franklin, Pa. 

Hawkeye and Des Moines 
Norfolk 

Phoenix, Hartford 
Springfield Fire and Marine 
Western of Pittsburg 














WHILDEN & HANCOCK 


105 WILLIAM STREET, NEW YORK 


Managers Accident and Health Department 





for New Jersey 


Assets over $15,000,000 
Board of any public conveyance. 


SEE OUR NEW SAMPLE POLICY. 


PACIFIC MUTUAL LIFE INSURANCE COMPANY OF CALIFOR* IA 
Incorporated 1868 


Third oldest American Company writing Accident and Health Iusurance. 
Stockholders’ Liability unlimited. 
Indemnity Clause includes while on the Platform, Steps and Running- 


and Dentists receive all benefits of preferred risk without extia charge. 


PACIFIC MUTUAL INDEMNITY COMPANY OF CALIFORNIA 
Incorporated 1906 
Issues the same liberal Accident and Health policies as does the Life 
Company. Territory covered—Southern New York, including New York City. 


All losses adjusted and paid through our office immediately upon receipt of satisfactory proof 


Assets Over $18,000,' 00 


Double 
Physicians, Surgeons, Undertakers 


NONE BETTER. 

















QUEEN 


ins. Cs. of America, 
YEW YOPX. 











WESTERN 
ASSURANCE CO. 


of Toronto, Canada 


UNITED STATES BRANCH 
January 1, 1911 


$2,361,430.82 


965.981.59 


Assets ° 
Surplus in U.S 


HON. GEO. A. COX, President 
W. R. BROCK, Vice-President 


W. B MEIKLE, Gen. Manager 








THE SCRANTON FIRE 


INSURANCE COMPANY 





SCRANTON, PA. 
«NOT THE OLDEST—NOT THE LARGEST 


Agency Connection Solicited Where Not Represented 


JUST AS GOOD” 








SVEA FIRE AND LIFE INS. CO., Limited 


Gothenburg, Sweden 

United States Branch, 100 William Street, New York 

ASSETS, $1,263,938 NET SURPLUS, $570,861 
Financially able to meet its every obligation, and prompt and liberal in doirg so 


MORRIS L, DUNCAN, U. S. Manager 








84 WILLIAM STREET 


T. A. DUFFEY 
INSURANCE 


NEW YORK 











Lines BOUND and WRITTEN in Excellent Companies throughout 
United States, Canada, Mexico and Cuba 











WOOD BROTHERS & COMSTOCK 


GENERAL AGENTS 


REPRESENTING 
ALLEMANNIA FIRE INSURANCE OO. OF PENNA. 
CAMDEN FIRE INSURANCE ASS'’N, OF N. J. 
GEORGIA HOME INSURANGE CO., of Georgie. 
HUMBOLDT FIRE INSURANCE CO., of Pennsyivania. 
MICHIGAN COMMERCIAL INSURANCE CO., of Mich. 
PITTSBURG UNDERWRITERS, of Pennsyivania. 
WESTERN RESERVE iNSURANCE GO., of Onle 





100 WILLIAM STREET - - - - 


New York 
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PLACED WITH LOCAL MEN 


AGENTS GET SLICE OF BIG LINE. 








Control of Princeton University Busi- 
ness Changes and the Indemnity 
Carried Is Doubled. 





Princeton, N. J., March 28.—Local 
agents of this classical town are jubilant 
over the recent change in the handling 
of the University’s fire insurance, for it 
means that they will again write the 
business in their companies, or a large 
percentage of it at least. 

Late in 1908 Johnson & Higgins, Ben- 
edict & Benedict and a third broker, 
all of New York city, secured the plac- 
ing of the two million dollars of fire in- 
demnity carried upon the Princeton 
University buildings and their contents, 
it being understood that the line was 
insured at a cut rate, 

It was all given to companies not hav- 
ing agencies at Princeton, the local men 
of this community not being favored 
even with any brokerage. 

A short time ago the New York brok- 
erage firm of Marsh & McLennan secur- 
ed some valuable information regarding 
the business, and, in conjunction with 
Fish & Marvin, Princeton agents (and 
both graduates of the University, by the 
way), took up with the New Jersey rat- 
ing authorities the matter of naming 
an average rate upon the entire Uni- 
versity properties. When this latter 
was secured, a schedule covering four 
millions, or double what was previously 
insured, was prepared, the additional 
$2,000,000 being given to the local 
agents. The action of Marsh & Mc- 
Lennan in thus remembering the local 
men is in such striking contrast to the 
practice usually adepted by brokers of 
the metropolis, that the Princeton 
agents are loud in their praise of the 
firm’s square dealing. 





“ROAST” FOR NORWICH, CONN. 





Insurance Engineers Find Much to Con- 
demn in Fire Hazards of 
the City. 





Harshly condemnatory is the report 
made by the engineers of the National 
Board of Fire Underwriters regarding 
the fire hazard of Norwich, Conn. 

Not only is the city liable to sweeping 
conflagration because of the poor class 
of construction of the majority of its 
mercantile buildings, in the judgment 
of the engineers, but its fire department 
is weak and the water supply inade- 
auate.. The powers that be in Norwich, 
for selfish reasons, if for none. other, 
ehould get busy at once, and remedy the 
conditions pointed out by the experts, 
else they may wake up some fine morn- 
ing and discover a mass of blackened 
ruins marking the spot upon which 
once stood the thriving community of 
Norwich. 





HITS SIDE LINERS. 





Missouri Law Prohibits Rebating—Real 
Estate Men Placing Insurance 
Must be Licensed. 





By the passage of a new Missouri law, 
real estate men.of the State who hereto- 
fore have handled fire insurance as a 
side line, splitting commissions with 
agents and anyone else, who could help 
them secure or place business, must 
now cease the practice. Under the 
new statute real estate men seeking to 
place fire insurance must take out a 
special license. This many of them are 
doing, paying the required fee of $10.00, 
which goes to the State Insurance De- 
partment. 

The fire insurance agents got the law 
through. It makes it a misdemeanor for 
a licensed agent to pay a commission 
or brokerage fee to an unlicensed brok- 
er. The old law penalized only the non- 
licensed broker who collected a commis- 
sion and did not reach the licensed 
agent who became a party to the com- 
mission split. 

The law was very difficult of enforce- 


ment and repeated efforts by the Insur- 
ance Department failed to round up the 
delinquents. The St. Louis Association 
oi Fire Insurance Agents found that a 
check on its own members to keep them 
from dealing with unlicensed brokers 
was needed. 

Insuramce Superintendent Blake and 
bis predecessor, John Kennish, conduct- 
ed crusades against the unlicensed 
brokers in St. Louis. Special agents 
were appointed and some prosecutions 
were instituted, but in spite of this 
many men who handle insurance as a 
side line to other business continued to 
dodge the tax. 

These are xnown as “side liners” to 
the insurance fraternity. The majority 
of the side liners are real estate agents, 
although saiesmen and clerks, and 
even barbers, are placing insurance. 
Trustees of estates, too, who control the 
insurance on a string of property, have 
been getting in on the commission. 





“Big Impetus to Sole Agency Move- 
ment. 





(From American Agency Bulletin for 
March.) 

The action of the Eastern Union in 
ratifying the agreement for Buffalo is 
one of the most important moves yet 
made in the adjustment of the com- 
mission situation. The application of 
the sole agency rule in Buffalo will lead 
to radical changes, but inasmuch as 
Buffalo agents have accepted reduced 
compensation from all companies it is 
eminently fair that these restrictions 
should be applied. The most gratifying 
part of the situation is that the propo- 
sition for sole agencies comes from the 
companies. Another very gratifying 
feature is that the Buffalo Board of 
Fire Underwriters has for years sup- 
ported the National Association of 
Local Fire Insurance Agents. The sole 
agency principle applied to Buffalo 
should be extended. An opportunity is 
afford-d for putting it into force in 
every city; but it requires united action 
by local agents and full co-operation 
through the agency associations. The 
agency organizations must give full 
recognition to the companies for their 
foresight in making the representation 
of a company in the large cities an as- 
set of greater value to the individual. 
The best interests of all local agents 
will be furthered, directly or indirectly, 
by the extension of the sole agency 
principle. 





Special Committee to Handle Traction 
Lines. 





The Massachusetts Association of 
Local Fire Insurance Agents has ap- 
pointed a special committee to look 
after the interests of its members in 
respect to traction lines now being 
written overhead. The committee will 
confer with the brokers and companies 
with a view to determining the best 
method of protecting the agents inter- 
ests under the schedule policy and 
blanket rate. The general interests of 
local agents are affected by the situa- 
tion because it involves not only trac- 
tion lines but local zas and electric 
plants and all so-called “trust lines.” 
The usefulness of the Central Traction 
Bureau to local agents is also involved 
in this situation. 





New York Concern Licensed in Ohio. 





The Ohio Insurance Department has 
granted a license to write fire, lightning 
and tornado insurance to the Merchants 
Fire Assurance Corporation, of New 
York, which scheduled $200,000 capital 
stock, $113,152.61 liabilities, $277,157.72 
surplus and $181,785.67 of income last 
year. The O. M. Stafford-Goss-Bedell 
Company, of Cleveland, has been licens- 
ed as agent. 





The Springfield Fire & Marine, of 
Massachusetts, has appointed Fred T. 
McComber its Michigan State agent. 
Mr. McComber formerly traveled the 
territory for the Liverpool & London & 
Globe. 





FIGHT SPRINKLER ORDER 


CITY TAKES CASE TO COURT. 








Warehousemen Declare Enforced In- 
stallation Would Ruin Them— 
Injustice of Requirement. 

The opposition to the order of Fire 
Commissioner Waldo requiring the 
wholesale installation of sprinkler sys- 
tems in mercantile buildings, has taken 
the form of test cases in the courts. 
The contest centers around the ware- 
houses as this class of building was 
singled out for the enforcement of the 
order by the Fire Commissioner al- 
though it is understood that ultimately 
compliance will be demanded of all 

classes of mercantile property. 

The chief causes of complaint against 
the department’s requirements are the 
enormous cost involved, so great, in 
fact, that there would have to be big 
increases in the rents of all but the 
very highest grade of warehouse and 
the injustice of applying the same 
standard to all buildings, regardless of 
their construction, location or nature of 
the goods stored. 

The situation is regarded as so seri- 
ous that the matter thas been taken up 
by numerous organizations of property 
owners, warehousemen and others. At 
these meetings the general sentiment 
has been that the requirements of the 
fire insurance companies in the matter 
of fire protection equipment, has been 
equitable and satisfactory on the whole 
in bringing about improved conditions 
as rapidly as the circumstances attend- 
ing each individual warehouse would 
nermit. A standard is set and the ware- 
houses are penalized for deficient fire 
protection by an increase in the rate 
of premium according to the hazard in- 
volved. This method proves satisfac- 
tory, they say. because it is scientific 
and adiusts itself to each individual 
case. Commissioner Waldo’s order, on 
the other hand, is a general require- 
ment that in its application would work 
serious injustice to the vast majority of 
the warehousemen, 

The question of leases is a serious 
one for the majority of warehouses are 
onerated under leases and whether it 
wovld nay to put in a sprinkler eauip- 
ment for a short term, or if the lease 
could be renewed on expiration after 
the improvement had been made, are 
matters that are so uncertain and haz- 
ardous that few proverty owners are 
willing to take the chance. It is fore- 
seen by many warehousemen that the 
only alternative is to seek locations out- 
side of Manhattan where conditions are 
less onerous. 

Those who are going to carry the 
matter to a test in the courts, claim 
that Commissioner Waldo is exceeding 
his authority in making his order. 
Indged from mrevious cases of the kind. 
the right to refuse to obey an order by 
a city official. denends on the “reason- 
ableness” of the reanirement. The 
warehovrsemen sav that there will be 
no trowhle jn demonstrating the wn- 
reasonableness of the svrinkler order. 


A requirement, they say, which gives a 
certain class of business men the choice 
of either taking their business out of 
the city or going out of business is 
“unreasonable” and an abuse of officia| 
power. 





Wants Fireproof Buildings. 





State Architect Ware in his annua! 
report to the New York Legislature 
recommends that all appropriations for 
the more important buildings con- 
structed by the State should be of suffi- 
cient amount to provide for substantial 
fireproof construction. He contends 
that if economies must be practiced the 
State should build fewer buildings 
rather than many of questionable con- 
struction. 





Hotchkiss Will Speak at Buffalo Con- 
vention. 





Supt. Wm. H. Hotchkiss has accepted 
an invitation to speak at the Buffalo 
convention of the National Association 
of Local Fire Insurance Agents. 





From the “Insurance World,” Pitts- 
burg, we have been favored with a copy 
of its publication “Fire Insurance in 
Pennsylvania for Thirty-Eight Years.” 
The work gives in handy pocket form 
the result of such fire insurance compa- 
nies’ operations in the Keystone State 
from 1873 to 1910, inclusive, and is of 
pronounced value to all students of fire 
underwriting. 





Charles F. Geise has been appointed 
superintendent of agencies in the United 
States branch of the Prussian National 
of Germany. 











Innpe-Smaan ire 
INSURANCE 


_ 


Compan; 
HOME OFFICE 


BIRMINGHAM 
ALA. 


A 
SOUTHERN 
COMPANY 
WITH 
A’NATIONAL 
SCOPE 





J. F. STOCKDELL 
Asst. Manager 


W. L. REYNOLDS 
Vice-Pres. and Mgr. 








HERBERT BUXTON, Pres. and Mgr. 


Buxton Insuring Agency 


62 William 8t., New York 
Excess Lines handled anywhere. Good 
connections at Lloyds, London. 
CORRESPONDENCE SOLICITED. 














Calumet Insurance Company 
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UNDERWRITERS’ REPORT 


Are you Interested in Western and Pacific Coast Insurance Matters? 


To keep posted in the above, read the UNDERWRITERS’ REPORT, published at San 
Francisco, the only weekly insurance newspaper issued West of Chicago. 
Positively unexcelled by any insurance medium in the United States for news of 
insurance in the territory extending from the Rocky Mountains to the Pacific Ocean. 
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EXCESSIVE FIRE PERILS. 





Poorly Built Structures Continue to 
Menace Life and Keep Property 
Loss at High Mark. 





In spite of the continued energetical- 
ly-conducted crusade of fire under 
writers and credit men of the country, 
to impress upon citizens generally the 
enormity of our annual national fire 
waste, and bring about its reduction, 
results are not encouraging. 

Doubtless the leaven is working, in 
fact, it undeniably is, but the process 
is a slow one, and many years must yet 
elapse before the per capita fire loss in 
the United States begins to approach 
that of Europe. 

Inspired by the recent burning of the 
Harvard College dormitories, the New 
York Tribune, some days ago, was mov- 
ed to comment editorially upon our fire 
perils in this wise: 

“The incident has attracted little 
notice, because there was happily no 
long list of casualties. It is nothing un- 
usual in this country for a college dor- 
mitory to burn down, and the destruc- 
tion of a hotel or an apartment house 
almost as thickly populated as a college 
dormitory is a far too common occur- 
rence. People get hardened to the 
idea that such calamities are inevitable. 
Yet why should they be? With the 
great advances made in the building 
arts, why should there still be levied 
so enormous a toll on life and property 
as the records of the fire departments 
and of the fire insurance companies 
show is levied in the United States? 

“The annual fire loss per capita in 
this country is $2.47, while in Europe 
as a whole it is only 33 cents and in 
Italy it is only 12 cents. Even in Ger- 
many, in a jarge part of which the 
winters are colder and longer than they 
are in the United States ard houses 
must be heated for seven or eight 
months out of the twelve, the average 
loss is only about 40 cents per capita. 
Our towns and cities contain buildings 
much more modern in construction 
than do the German towns and cities. 
We are supposed to have developed the 
system of fireproofing and of steel and 
concrete construction to a greater de- 
gree than prevails abroad, and we 
spend more money on our buildings. 
Yet when the test of actual fire loss is 
applied, the protection furnished in this 
country is only one-eighth as great as 
that furnished in Europe, and even less, 
when the superior equipment and train- 
ing of our fire departments are taken 
into consideration. It would seem as if 
the advances nade in construction had 
been neutralized by the creation of new 
dangers; for otherwise our modern 
buildings ought to show a better aver- 
age of safety than do the old-fashioned 
buildings of European countries. 

“Undoubtedly the very general use 
here of telephones and electric lighting, 
requiring the installation of clectric 
wires, and the wide-spread employment 
of the hot air type of furnace, put this 
country at a disadvantage compared 
with European countries. Also the 
hianner in which open shafts are ar- 
ranged in many apartment and flat 
houses is a peculiar menace. The ele- 
Vator and dumbwaiter are conveniences 
which must be paid for whenever a fire 
Starts. It cannot be confined to one 
floor, but works its way everywhere 
through these ideal draft funnels. 
Thursday’s despatches from Cambridge 
said: ‘Almost at the outset the fire 
found its way to the staircases and 
elevator wells and prevented escape 
from the building in that manner.’ That 
is the story of hundreds of fatal apart- 
ment and flat house fires. The rapid 
spread of smoke and flames through the 
elevator and dumbwaiter shafts cuts 
off egress and gives the fire a start 
Which it could never have got in a 
Structure of the older sort. 

“Habit is stronger even than self-in- 
terest. and it may be long before the 
American public wakes up to the fact 
that it is paying an excessive sum in 
fire losses; for fire insurance rates must 
be high enough to cover the risks which 
the insuring company assumes. So far 


as waste and Ganger are concerned, we 
are probably at present in a transitory 
state. There are in this city and in the 
larger cities generally many hotels, of- 
fice buildings and apartment houses 
which are as nearly fireproof as skill 
can make them. We have also many 
partially fireproof buildings, which burn 
out instead of burning up, the contents 
of the rooms being destroyed, though 
the walls are little damaged. The ef- 
fects of partial fireproofing are neutral- 
ized by the overloading of rooms with 
highly combustible furniture and other 
materials. Some day we may reach the 
stage of actually non-combustible build- 
ings for general use. 





AS TO RECIPROCITY. 





Some Interesting Comments Anent 
Canadian Insurance Laws, That 
Should be Noted. 





Some decidedly interesting comments 
upon the laws of Canada with respect 
to their treatment of fire insurance com- 
panies were made by W. R. Brock, vice- 
president of the Western Assurance 
Company, of Toronto, in moving the 
adoption of the Company’s latest an- 
nual report at the stockholders mcet- 
ing. 

Mr. Brock said: “That at a time 
when reciprocity with the United States 
occupies so prominent a place in public 
attention, it may not be out of place to 
say a few words for Canadian fire in- 
surance companies. 

“When the Dominion Insurance Act, 
which became law in May last, was be- 
fore Parliament, the very gentlemen 
who are now so earnestly opposing any 
lowering of the protection afforded Ca- 
nadian industries, vigorously advocated 
free trade in fire insurance. They re- 
fused to see that companies in which 
Canadians had invested their money, 
and which had complied with all the 
Dominion and Provincial requirements 
had any claim to protection from the 
unfair competition of unlicensed com- 
panies, who pay no taxes, make no de- 
posits, submit to no inspection and who 
do not invest a dollar in Canada. The 
manufacturers demanded the right to 
place their insurance wherever they 
chose, regardless of whether or not 
indemnity which they sought was ob- 
tainable in Canada at fair prices. They 
brought so much influence to bear upon 
the Government that, in spite of strong 
opposition by the licensed companies, 
Section 139 of the Act declares that any 
owner of property in Canada may in- 
sure it in foreign unlicensed companies 
without paying any tax or being under 
any obligation other than to make an 
annual return to the Ottawa Depart- 
ment of the insurance so placed. 

Procedure in the United States. 

“Naturally, this condition of affairs 
affects the rates the unlicensed com- 
panies are able to quote. When we 
turn to the insurance laws in the 
United States, we find that they are 
by no means so liberal to Canadians 
and other foreign companies. In New 
York State, for instance, a policy placed 
with an unlicensed company is abso- 
lutely void unless the assured and his 
broker havé both filed affidavits that 
after diligent effort they are unable to 
obtain the necessary amount of insur- 
ance from authorized companies, and a 
tax of 3 per cent. is levied on premiums 
paid to unadmitted companies. And if 
a Canadian fire company seeks a li- 
cense in New York, it must first de- 
posit at least $500,000 and must com- 
ply with other conditions much more 
onerous than those imposed in Canada. 

“In Canada licensed American fire 
companies pay exactly the same taxes 
on premiums as domestic companies. 
In the United States on the contrary, 
Canadian fire companies pay an addi- 
tional tax on a large part of their in- 
come. In a number of the more im- 
portant States this surcharge on for- 
eign companies amounts to. two per 
cent. of the premiums collected and, as 
fire premiums are computed to leave 
only a narrow margin of profit, it will 
be readily appreciated that this consti- 
tutes a serious handicap. 


CASUALTY AND 


SURETY HAPPENINGS 





COMPENSATION LAW INVALID 


APPEALS COURT DECISION FINAL. 








Year’s Work of Liability Companies 
Now Futile—Opinions of 
Managers. 





The opinion of the New York Court 
of Appeals rendered last Friday, which 
declared unconstitutional the workmen’s 
compensation law that was enacted in 
this State as a result of the work of 
the Wainwright Commission, has upset 
the liability insurance situation consid- 
erably and rendered practically useless 
a whole year's effort of the business 
to adjust itself to the new conditions. 
The decision decides nothing as far as 
the liability companies are concerned, 
for although compulsory compensation 
may be prohibited in New York, any one 
of the other States may try the same 
or some similar experiment so long as 
there is no U. S. Supreme Court decision 
on the matter. 

The case that brought about this de- 
cision, was that of Earl Ives, a switch- 
man, against the South Buffalo Cross- 
town Railway Co. Ives was injured at 
his work and brought suit under the 
compensation act. The railroad company 
admitted the facts, but alleged the 
statute was unconstitutional. The Spe- 
cial Term upheld the validity of the act 
and it was also upheld by the Appellate 
Division, before reaching the Court of 
Appeals. 

Decision Final for New York. 

In the decision, written by Judge 
Warner, and concurred in by the whole 
court, the statute is declared void in 
so far as it imposes upon the employer 
a liability when he has violated no 
statute, has broken no contract and has 
been guilty of no wrong. This is 
characterized by the court as “a taking 
of property without due process of law 
not permitted by our Federal and State 
constitutions, and not justifiable under 
the police power of this State.” 

It is the general legal opinion, that 
this decision is final so far as New 
York State is concerned. Under a pro- 
vision of the Federal laws, the U. S. 
Supreme Court is not competent in cases 
that involve solely a citizen and a cor- 
poration of the same State, on the in- 
terpretation of the laws of that State 
Whether the liability companies will 
take any steps to carry some other case 
to the higher court is a matter that 
has not yet been considered, although 
some speedy action of this kind would 
be regarded favorably by the companies, 
Some such action will be necessary ulti- 
mately to relieve the present uncer- 
tainty as to the validity of the whole 
compensation question. 

Cannot Transplant English Act. 

The Wainwright law was based on 
the English workmen’s compensation 
act of 1897, a law which has gradually 
been extended to cover practically all 
forms of occupational injury. In re- 
fering to this fact, Judge Warner said: 

“Under our form of government courts 
must regard all economic, philosophical 
and moral theories, however attractive 
and desirable they may be, as subordin- 





WANTED. 





A number of high class travelling 
representatives for soliciting on salary. 
Some knowledge of Employers’ Liabil- 
ity and Workmen’s Collective insur- 
ance necessary. Address C. H. Boyer, 
General Accident Building, Philadel- 
phia, Pa. 


ate to the primary question whether 
they can be moulded into statutes with- 
out infringing upon the letter or spirit 
of our written constitution.” 

“In that respect, he says, we “are un- 
like any of the countries whose indus- 
trial laws are referred to as models for 
our guidance. Practically all of these 
countries are so-called constitutional 
monarchies in which, as in England, 
there is no written constitution, and the 
Parliament or law making body is 
practically supreme. In our country the 
Federal and State constitutions are the 
charters which demark the extent and 
imitations of legislative power: and 
while it is true that the rigidity of a 
written constitution may at times prove 
a hindrance to the march of progress, 
yet more often its stability protects the 
people against the frequent and violent 
fluctuation of that which, for want of 
a better name, we call public opinion.” 

Classifications Not Questioned. 

The compensation law had set aside a 
number of occupations as extra hazard- 
ous and to which the compulsory com- 
pensation was to apply. As to the power 
of the legislature to make this arbitrary 
classification, Judge Warner says: 

“There can be no doubt that all of the 
occupations enumerated in the statute 
are more or less inherently dangerous 
to a degree which justifies such legis- 
lative regulation as is properly within 
the scope of police power,” and, there- 
fore, the classification of dangerous oc- 
cupations adopted by the act is not open 
to criticism. 

Discussing that phase of the statute 
which in the opinion of the court did 
not conform to the fundamental law, 
the opinion says: 

Involves Fundamental Law. 

“We have already admitted,” he adds, 
“the strength of this appeal to a recozg- 
nized and widely prevalent sentiment, 
but we think it is an appeal that must 
be made to the people and not to the 
courts. 

“The right of property rests not upon 
Philosophical or scientific speculations 
nor wpon the commendable impulses of 
benevolence or charity, nor yet upon th. 
dictates of natural justice. The right 
has its foundation in the fundamental 
law. That can be changed by the people 


but not by legislatures. In a govern- 
ment like ours theories of public good 
or necessity are often so plausible or 


sound as to command popular approval 
but courts are not permitted to forget 
that the law is the only chart by which 
this ship of State is to be guided. Law as 
used in this sense means the basic law 
and not the very act of legislation which 
deprives the citizen of his rights. privi- 
leges .or property. Anv other view 
would lead to the absurdity that the 
constitutions protect only those rights 
which the legislatures do not take away 
No Private Right Safe. 

“If such economic and _ sociological 
arguments as are here advanced in sup- 
port of this statute can be allowed to 
subvert the fundamental idea of nron- 
erty. then there is no private right en- 
tirely safe, because there is no limita- 
tion upon the absolute discussion of 
legislation and the guarantees of the 
constitution are a mere waste of wores 

“Tf it is competent to imnose upon an 
emnloyer, who has omitted no legal duty 
and has committed no wrong, a liability 
based solely upon a legislative fiat that 
his business is inherently dangerous, it 
is equally comnetent to visit unon him 
a special tax for the supnort of hospitals 
and other charitable institutions, wpon 
the theory that they are devoted largely 
to the alleviation of ills primarily due 
to this business.” 

What Manacers Think. 

Although the liability 
nothing to do with the enactment of 


comnanies had 


the compensation law, and it was fn 
fact only incidentally an insurance mat- 
ter, yet it had such an effect on the 
liability business in this State, that it 
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became necessary for the companies to 
readjust their rates and to prepare a 
form of policy which would cover the 
new liability of the employer. This in- 
volved a tremendous amount of work 
covering a period of more than a year 
and had only just been placed on a good 
working basis, when the decision came 
making futile all of their plans and 
effort. 

A majority of the managers are dis- 
posed to regret the present uncertain 
state of affairs, but a few believe that 
the effect on liability insurance of the 
elimination of the compulsory compen- 
sation feature, will be considerably 
minimized by the liberalized employers 
liability law which was passed at the 
same time and which is not affected by 
this decision. It is pointed out, that 
all injured employes who would have 
claimed compensation under one act, 
will sue under the very broad terms of 
the liability law and the net result to 
the insurance companies will be about 
the same. 

New Jersey Bill Not Affected. 

The Edge Bill now pending in the 
New Jersey legislature has avoided this 
point which made the New York law 
unconstitutional, by making the com- 
pensation wholly a matter within the 
decision of the employer. The terms of 
the measure are so construed that the 
option of the employer is more theoret- 
ical than actual and it is anticipated 
that compensation would under the 
Edge Bill, be the common practice. 





AN INTERESTING DEVELOPMENT. 





How the Fidelity & Deposit Company 
in Twenty-One Years Became a 
Leader in the Surety Field. 
Within the short compass of twenty- 
one years the Fidelity & Deposit Com- 
pany of Baltimore, not only passed the 
experimental stage in a comparatively 
new business, but became a leader in 
that business, and incidentally one of 
the foremost financial institutions of 

Maryland. _ ; 

The formation and development of 
the Fidelity & Deposit Company, is in- 
terestingly set forth in a late issue of 
the “Mutual Underwriter.” From the 
article in question we learn that Ed- 
ward Warfield, in 1890, then a “lawyer, 
a statesman, an editor, at thirty-five 
years of age, perplexed Baltimore capi- 
talists by announcing that he had or- 
ganized a corporation to do a ‘bonding’ 
business.” 

Starting modestly with a paid in 
capital of $140,440, the Fidelity & De- 
posit, at the close of its first year’s 
operations reported a premium reserve 
of $4,445.90, and undivided profits of 
$3,613.54. 

“On December 31, 1910, it reported to 
the insurance departments throughout 
the United States and to the govern- 
ments of foreign countries in which it 
has been qualified that its paid in capi- 
tal stock is now $2,000,000, surplus $2,- 
642,121.85, reserves $2,262,243.51, and 
total resources $6,904,365.36. Further- 
more, its claim payments to that date 
amounted to $7,221,500.80.” 

“The Fidelity and Deposit Company 
of Maryland,” says the “Mutual Under- 
writer,” “was the first surety company 
to appoint agents and attorneys locat- 
ed at county seats; to interest judges 
and other court officers in behalf of 
beneficiaries of estates and State au- 
thorities in favor of corporate surety- 
ship for administrators and public offi- 
cials; to do a contractors’ bond busi- 
ness and thus afford industries protec- 
tion in event of defaults in the con- 
struction of buildings, railways, via- 
ducts, ete. 

“Meanwhile, Baltimore and Maryland 
realized that in Edwin Warfield they 
had a man of affairs, a man who did 
things. In 1904 he was called to the 
Governor’s chair at Annapolis. When 
he retired in 1908, he had achieved a 
National reputation as a business ad- 
ministrator of government; he left the 
finances of the State in better condi- 
tion than had been previously known; 
his keen insight into human nature, 


sharpened by years of dealing with ap- 
plicants for surety protection, and the 
manner in which he measured out jus- 
tice, brought him the esteem of rich 
and poor, high and low. 

“This same admiration and affection 
has always existed within his compa- 
nies—for Governor Warfield is presi- 
dent of the Fidelity Trust Company of 
Baltimore as well as the Fidelity and 
Deposit Company of Maryland—offi- 
cers, clerks, and his six thousand 
agents and attorneys located about the 
world all have at some time or other 
come in personal touch with his won- 
derful personality and testified to the 
solicitude with which he has watched 
out for their interests. 

“But recently Governor Warfield has 
launched the Fidelity and Deposit Com- 
pany of Maryland into broader fields. 
The Company is now engaged in the 
casualty as well as the surety business. 
Several months ago, it purchased the 
Philadelphia Casualty Company, by 
which it has practically doubled its 
corps of agents and provided for its 
field force a department thoroughly or- 
ganized for the conduct of casualty 
lines on a broad and comprehensive 
scale. 

“The home offices of the Philadel- 
phia Casualty Company have been 
moved to rooms in the new Fidelity 
building at Baltimore. J. Arthur Nel- 
son, vice-president of the Fidelity and 
Deposit Company of Maryland, is pres- 
ident of the Philadelphia Casualty 
Company. Some time ago it was 
rumored that the Philadelphia Casu- 
alty Company expected to enter the 
surety business but, according to Mr. 
Nelson, this is not now anticipated. 

“Associated with Mr. Nelson is Wm. 
Hugh Harris, manager of the Casualty 
Department of the parent Company 
and vice-president of the Philadelphia 
Casualty Company. 

“The Fidelity and Deposit Company 
of Maryland has already made itself a 
factor in the casualty business, in 
which line as great success is predict- 
ed as it has achieved in the surety 
world.” 





ITS NEW YORK BUSINESS. 





What the Massachusetts Bonding and 
Insurance Company Did in the Em- 
pire State Last Year. 





Through a clerical error at its home 
office the Massachusetts Bonding and 
Insurance Company, of Boston, incor- 
rectly reported the extent of its bur- 
glary and theft business in New York 
State last year. The figures, instead of 
reading premiums received, $16,289, 
should have been, $25,902.63. The gross 
premiums amounted to $49,211.72. Of 
this sum $14,599.54 was cancelled and 
$8,709.55 reinsured, leaving the net 
figures, $25,902.63. 





Proposed Bill Affecting New York 
Casualty Companies. 


Senator Bayne, inserting in the In- 
surance Law a new section authorizing 
certain classes of health or casualty 
corporations to merge or consolidate by 
agreements under their respective cor- 
porate seals, prescribing the terms and 
conditions, including the amount of 
capital of the merger, which must not 
be larger than the aggregate capital of 
the various consolidated corporations. 
The agreement must be assented to by 
a majority of the directors of each cor- 
poration and must be approved by the 
stockholders owning at least two thirds 
of the stock of each corporation. There 
are numerous other provisions regulat- 
ing the merger. 





The-Travelers Insurance Company an- 
rounces the appointment of Earle H. 
Danforth, formerly cashier at Indian- 
apolis, as special agent, liability depart- 
ment, Indianapolis branch office. 





The Maryland Casualty Company, of 
Baltimore, has appointed Gideon P. 
Wade its general agent at Nashville. 
Tenn., vice W. C. Hoffman diseased. 





GIVEN ADDED RESPONSIBILITY. 





C. H. Boyer to Manage Liability Branch 
of General Accident in Addition 
to Present Duties. 





Having made a signal success of the 
industrial department of the General 
Accident Fire & Life Assurance Cor- 
poration, of Scotland, Charles H. Boyer 
has now been given the management of 
the company’s liability branch as well. 
Franklin J. Moore will retain control of 
the commercial accident, automobile 
and burglary insurance departments. 

The change above noted, which has 
occasioned wide interest in casualty cir- 
cles, was made by F. Norrie-Miller, 
general manager of the corporation, and 
Lieut.-Col. H. S. Home Drummond, 
chainman of its board of directors, both 
of whom are now in Philadelphia. 

Mr. Boyer has built up a substantial 
and rapidly growing business for the 
General Accident in his department, and 
so successful have his methods proven 
that the home office management was 
anxious to broaden his responsibilities 
for some time past, and this has now 
been done. 

Mr. Boyer is president of the Detroit 
Conference and a leading figure in its 
affairs. 





ACCEPT AMENDMENTS. 





Changes Proposed in Workmen’s Com- 
pensation Bill Now Before Wis- 
consin Legislature. 





Aside from the fellow servant and the 
assumption of risk defenses, each of the 
eighteen amendments to the Workmen’s 
Compensation bill, now before the Wis- 
consin Legislature, was accepted by the 
State Senate. The measure has been 
referred to the joint committee on 
finance, because of its appropriation 
feature. 





Peoples Surety to Retire. 





With the death of W. J. Buttling, one 
of the leading shareholders of the Peo- 
ples Surety Company, of Brooklyn, the 
management of the institution determin- 
ed tto retire it from the field. Its busi- 
ness has been reinsured in strong com- 
panies and every assumed obligation 
will be faithfully carried out. 





Sues for $10,000. 





As administratrix of the estate of 
Xavier Wolschon, Anna Domnick has 
sued the Milwaukee (Wis.) Electric 
Railway & Light Company for $10,000 
damages. Wolschon was electrocuted 
while at work en January 26 last. 


Burglary Underwriters Confer. 





A conference of burglary interests are 
at work this week in New York in an 
attempt to get together on uniformity 
of rates and policies. Conditions aij 
over the couwtry are reported to be at 
ioose ends, but losses have occurred 
with astonishing frequency and sever- 
ity in the past week or two, especially 
in Western territory. 





Inspecting Moving Picture Shows at 
Newark. 





According to the statement of Capt. 
C. A. Gasser, superintendent of the Buy 
reau of Combustibles and Fire Risks of 
Newark, N. J., conditions with respect 
to “moving picture” houses in the city 
are far more satisfactory than they 
were some time ago. 

“The department was carrying along 
a number of houses of this character,’ 
Mr. Gasser said, “where conditions were 
bad. Recent laws of a more restrictive 
character hal improved the situation. 
ninety per cent. of the places were using 
the ‘fireproof’ films and the bureau was 
doing the best it could with the fifty- 
five places under supervision.” 





Milwaukee Board Sued. 





Suit to recover $10,000 damages has 
been instituted against the Milwaukee 
Board of Fire Underwriters by Harris 
F. Sutter, administrator of the estate of 
Louis R. Schultz. On August 8 last 
Schultz was run over and killed by the 
patrol wagon of the Board. 
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TIPS TO AGENTS AND BROKERS 





BUSINESS has made a LEADER 


HOME OFFICE: 
> Baltimore 


Nearly a quarter of a century in successfully conducting the SURETY 


Fidelity and Deposit Company 
of Maryland 


Place with us your ACCIDENT, HEALTH, PLATE GLASS, BURGLARY, 


AUTOMOBILE and LIABILITY BUSINESS. 
We stand for efficiency and liberality. 


of the’ 


EDWIN WARFIELD 
President 








T. J. FALVEY, President 


New 








INCORPORATED UNDER MASSACHUSETTS LAWS 


Massachusetts Bonding Insurance Company 
Home Office, BOSTON, MASS. 


BALLARD McCALL, Resident Vice-President 
Newark, N. J. Office, 707-708 Firemen’s Building 
JOHN GIBLON, General Agent 


Surety Bonds Burglary Insurance 


JOHN T. BURMETT, Secretary 


York Office, 27 Pine St. 
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SPECIAL TALKS WITH LOCAL AGENTS 





This is the time of year 
Bonding and when the bonding agent 
Municipal gets in his first licks for 
Elections. his share of the business 
that comes around with 
the spring municipal elections. Not all 
official business of this character is de- 
sirable, but it can be made so if the 
agent takes sufficient precaution, and 
besides, it may be the means of leading 
up to other business that is more de- 
sirable and more profitable. In fact, 
that is one of the chief advantages of 
official business; it gets the agent in 
touch, he has a good avenue of informa- 
tion and when necessary he may prove 
to have “a friend at court,” which is a 
valuable asset. 


It is rarely possible to solicit official 
business on the usual lines. A man 
who is enough of a politician to run for 
office has evidently acquired the politi- 
eal habit of bargain and trade. You 
can best reach your political office 
seeker by offering to “trade” your fol- 
lowing at election time, in exchange for 
his bond when in office. It’s the game; 
it's the only one he knows how to play, 
the chances are, and if you want his 
business and his influence, you can get 
both by making him feel your influ- 
ence in return, on election day. 

* ¢ ¢ 


Does your company ac- 


Women cept women risks for per- 
Accident sonal accident policies? 
Prospects. It would be interesting to 


know how many agents 
would have to hesitate over that ques- 
how many who really know if 
their company does insure women. Cer- 
tainly few agents solicit women and un- 
doubtedly the great majority have no 
intention of doing so. They would 
rather put in a week on some very dif- 
ficult men prospects than cultivate the 
women. 

No one certainly, would try to -disa- 
buse an agent’s mind of the belief that 
he can make more money soliciting 
men than women. But it is always well 
to stop a little in our course and have 
a look around just to see how the land- 
scape lies. At the present time we have 
an enormous army of self-supporting 
business women. Not all of them by 
any means are routine office employes. 
Many have their own businesses and 
emplov large forces for their work. No 
one need be told that women are fast 
adjusting themselves to a_ different 


tion; 


plane in our economy. In their spheres 
of activity, responsibility and infiuence, 
they are rapidly taking places beside 
men. 

There is in this fact an important in- 
surance significance. If women are 
taking the places of men and have the 
same responsibilities, their time and 
physical health become an economic 
consideration with a monetary value. 
Insurance meets this condition and 
given the condition, insurance becomes 
applicable. It is for this reason that 
several of the accident and health com- 
panies have undertaken to insure 
women; that is, women who are in bus- 
iness, who have responsibilities and 
who have an earning capacity. 


Little attention has been given to 
women risks for accident and health in- 
surance, but that is only because the 
line is new. All companies will some 
day insure women and will insure them 
on a par with men. They are taking 
the places of men, the conditions de- 
mand it and the insurance principle 
back of it is sound. Accident insurance 
for women is here and deserves more 
attention than it is receiving. 


There is one branch of 

Messenger burglary insurance that is 
Robbery a exceedingly easy to write, 
Big Field. yet which does not get 
the attention from agents 

that would seem to be warranted. That 
is, messenger robbery. Not only banks, 
but every large mercantile establish- 
ment finds it necessary to have curren- 
cy conveyed through the streets. There 
are the daily denosits and the pay-roll, 
sometimes running into thousands of 
dollars, with no protection against rob- 
bery aside from the messenger or pos- 
sibly a guard. The risk is obvious and 
the loss of money stolen from mes- 
sengers is so constant that no business 
man will deny the chances he is taking 
without messenger robbery insurance. 


The field is so extensive that it would 
stand indefinite cultivation. Any busi- 
ness that is large enough to take in or 
handle a few hundred dollars a day, is 
a prospect for this line of burglary in- 
surance. It is right at your door to be 
written and where ever you happen to 
be, if there is nothing else on your mind, 
remember, there are messenger hold-up 
prospects all around you, 





NUMBERS EIGHTY COMPANIES. 





Detroit Conference an Active and 
Steadily Growing Organization. 





When the Detroit Conference meets 
in annual convention, at Niagara Falls, 
Can., on August 16 to 19, inclusive, its 
membership will exceed eighty compa- 
nies, each of which, it is expected, will 
be represented by one or more dele- 
gates. 

C. H. Boyer, president of the Detroit 
Conference, has been tireless in his ef- 
forts to advance its best interests. 





Peculations in Tax Office. 





Faulty methods of accounting used 
by the tax collectors of Nassau County, 
N Y., were responsible for defalcations 
that have been going on for years in 
that office. Two men working in collu- 
sion managed to take thousands of dol- 
lars of the county’s tax money, it is 
said, and it is probable that the short- 
age would not now have been discov- 
ered had not examiners been appointed 
by the Comptroller to investigate the 
methods used in the tax office. 





A Famous Accident Case. 





After eight years of litigation the 
Travelers Insurance Company has been 
awarded a decision in its favor by the 
Appellate Division of the New York Su- 


preme Court in the action against it by 
C. M. Smith, beneficiary under a policy 
held by Maurice W. Mansfield. The lat- 
ter met death in April, 1902, under high- 
ly suspicious circumstances, and the in- 
surance company refused payment of 
the claim. In the resultant litigation 
the plaintiff was victorious until the 
case came before the Appellate Division 
of the Supreme Court, which found for 
the defendant corporation, thus finally 
cisposing of the action. 





Accidents in Greater New York. 





The total number of accidents of all 
kinds in Greater New York during the 
month of January, amounted to 4,799. 
In January, 1910, the number was 4,413. 
On street railroads, including the ele- 
vated and subway, the total was 4,428 
as against 4,143 last year, making an 
increase of 6.8 per cent. The total num- 
ber of persons killed in January was 
twenty,twelve of which were caused by 
the street or rapid transit roads. The 
figures last year were thirty-three and 
nineteen. 


Accident Underwriters to Meet in New 
Hampshire. 





The annual convention of the Inter- 
national Association of Accident Under- 
writers this year will be held at the 
Hotel Wentworth near Portsmouth, N. 
H., July 18th to 21st. 








| The * EMPIRE’ 
| STANDS FOR 

| Aggressiveness 

| Prompt payment of losses 

| AND 

Clean methods 





Agents wanted who are unattached and can produce 


Capital,$500,000 i business 


Address Agency Department 


The Empire State Surety Company 
84 WILLIAM STREET, NEW YORK 











ACCIDENT - --- LIABILITY - - - - BOILER 
HEALTH --- ELEVATOR - - - AUTOMOBILE 
PLATE GLASS AND BURGLARY INSURANCE 


Prudential Casually Company 


HOME OFFICE, INDIANAPOLIS 





CASH SURPLUS TO POLICYHOLDERS MARCH Ist, 1911 
$749,832.25 








W are in position to consider applications 


casualty business. 


of department managers for all lines of 


READY FOR BUSINESS JANUARY Ist, 1911 





Southwestern Casualty Co. 


SAN ANTONIO, TEXAS. 








THE 


METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 
(Formerly The Metropolitan Plate Glass and Casualty Insurance Co.) 
Home Office, 47 CEDAR STREET 


PEATE“ cimexs POLICIES 


OF THE MOST APPROVED FORMS 
EUGENE H. WINSLOW, President . 
DANIEL D, WHITNEY, Vice-Pres, 8. WM. BURTON, Sec. ALONZO G. BROOKS, Ass’t Sec, 
RELIABLE AND ENERGETIC AGENTS WANTED 


LONDON GUARANTEE AND ACCIDENT CO., Ltd. 


OF LONDON, ENGLAND 
Head Office F. J. Walters 


AS 

















CHICAGO Resident Manayer 
eikiiiedeiiie 45-49 Cedar St. 
F. W. LAWSON New York 





Gen’! Manager -° 


Liability, Accideat, 
Health, Credit, Burglary 
and Steam boiler 


Elmer A. Lord & Co. 
145 Milk St., Boston 
Resident Mgrs,,-_—- — 
——_N@ Engijand 
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VALUABLE AND EFFECTIVE 
CANVASSING LITERATURE 


—— FO A— 


LIFE INSURANCE AGENTS 
“REBATING YOIDS THE POLICY” 


‘*Rebater and Assured Liable to Fine and Imprisonment ’’ 
Price $10.00 per 1,000; $1.50 per 100; 90c. per 5U 


“A BANKING PROPOSITION or TWO METHODS OF SAVING” 


Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 


“DQ RICH MEN NEED LIFE INSURANCE?” 


Giving Effective Answers in the affirmative 
Price $1.50 per 100; 90c. per 50 


“A STORY OF TWO PYRAMIDS” 


Illustrating the Difference Between the Legal Reserve and Assess- 
ment Plans of Life Insurance 
Price $10.00 per 1,000; $6.00 per 500; $1.50 per 100 


“A SERIES OF APOLOGIES by the ROYAL ARCANUM” 


Price $4.00 per 1,000; $2.50 per 500; $1.00 per 100 


“COUNTER CONSIDERATIONS ” 


Insurance for Property and Life 
Price $4.00 per 1,000; $2.50 per 500; 75c. per 100 





The above pamphlets are productions of articles appearing 
in past issues of THE EASTERN UNDERWRITER, or for which 


we are agents. 
Samples of any or all of the above sent upon receipt of 25c. 
postage. 
Address THE EASTERN UNDERWRITER CO. 
105 William St., New York City 








Scranton Life Insurance Co. 


JAMES S. McANULTY, Presigent 


HAS GOOD TERRITORY TO OFFER LIVE 
AGENTS WHO CAN MAKE GOOD 





RS Oe ae 98 ee I RO $808,557 OO 
ag A eae aera eee te AR $383,875 00 
ERE ene MAREE es Rely Feat $300,000 00 
STEN Ts $81,563 00 


Address WM. E. NAPIER, Secretary 
SCRANTON, PA. 








A MESSAGE FROM THE 


Minnesota Mutual Life Insurance Company 
E. W. RANDALL, President 
ORGANIZED 1880 


ST. PAUL, MINN. 





she adve ms ~ sements in this journal show that all companies ‘“‘ want agents.”” In many 
or ire, the position 3 su can fillis notopento you. Assuming 

3 mu sh ft gts usiness as an¢ roms er, it de spends then whether this 

of its wh, to pe ay you more for ¢ orsign work it wants done, 


any. —? » have no way of knowing the at you contemplate one 
yu will give us the > baat sien. we will be pleased to 
> caliber wanted in Michigan, ilin« ois 

WILLIAMS, Agency Manager, St. P aul, 


Kee agee —m Ify 
ff Men of larg 
insylvania,. C. P 











EMPIRE LIFE INSURANCE COMPANY 


HOME OFFICE 
Peters Building ATLANTA, CA. 


A Strong Southern Legal Reserve Company, 
Operated Along Conservative Lines and Offering 
Exceptional Advantages for High Class Producers. 














A GIANT »™ SOUTH 


Its Name Is A Synonym of Strength 


Operating under the Compulsory Reserve Deposit Law of the 
State of Kentucky 


MEN OF CHARACTER AND ABILITY 
WANTED, TO WHOM WE CAN OFFER 
GOOD COMMISSIONS AND TERRITORY 


Citizens National Life Insurance Company 
CHAS. D. PEARCE, President LOUISVILLE, KY. 








Georgia Life Insurance Company 
OF MACON, GA. 


W. E. SMALL, President 
CAPITAL $1,000,000 SURPLUS $500,000 | 


LIFE AND CASUALTY INSURANCE 


Perfect Protection at a Reasonable Cost Under Safe, Sane and Conservative 
Management. First Class Openings in bothBranches fer PRODUCERS 


Address M. Y. Manley, Superintendent of Agencies 








WESTERN STATES LIFE 
INSURANCE COMPANY 
Capital fully paid in Cash - $1,000,000.00 
WARREN R. PORTER, President 
Is now offering the most attractive line of policies ever offered 


OPEN TERRITORY: Los Angeles, Pasadena, Riverside, San Bernardino, 
Santa Barbara, San Diego, and other splendid territory in Southern California, 
with the co-operation of more than 3,000 stockholders. 


PRATT & GRIGSBY, General Agents 


San Francisco, California 


Address: 








CHICAGO’S FINANCIAL GIANT. 





Security Life Insurance Company of America 


W. O. JOHNSON, President, Rookery Bldg., Chicago 





Capital and Surplus Over $1,000,000 





For the Sells’ Ideal Agency, with the Security Monthly Income Policy 
Address, J. B. SELLS, Vice-President 


CHICAGO’S STRONGEST LIFE INSURANCE COMPANY 








FEDERAL LIFE INSURANCE CO. 


ISAAC MILLER HAMILTON, President 


CHICAGO 


CAPITAL, SURPLUS AND ASSETS -~ - $2,500,000 
INSURANCE IN FORCE - - - 17,000,000 
WE WANT A GOOD MAN IN OHIO 














American Central Life Insurance Co. 
INDIANAPOLIS, IND. 


Admitted Assets ° $2,462,709,47 
Admitted Surplus Security e Policyholders, 359,420.34 
Total Insurance in Force ‘ 25,013,654.00 


Deposits with the State of settee as tintin by 
law nonspeculative securities in an amount exceed- 
ing the entire reserve liability to Policyholders. 


Energetic Agents desiring liberal contracts for territory should write today direct to the Company 






















